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摘要

世界貿易組織（World Trade Organization,簡稱WTO）為精進會員國經貿談判人員對於WTO多邊議題的認知，提昇經貿人員溝通能力與談判技巧，並嫻熟WTO議題規則與談判進行模式，每年定期於日內瓦與全球各地區，辦理不同層次的貿易談判訓練課程。本（2014）年9月8日至12日WTO委託泰國「國際貿易發展學院」（International Institute for Trade and Development,簡稱ITD)(在泰國曼谷舉辦「亞太區進階貿易談判模擬技巧課程」（Regional Advanced Trade Negotiations Simulation Skills Course for Asia Countries and Pacific Islands），訓練課程地點選定在曼谷市區Sukosol Hotel會議中心。對於WTO與ITD主辦單位工作人員的用心，令本次訓練課程得以順利完成，謹特別表達誠摯謝意。

WTO訓練司為強化會員國經貿談判人員，得以充分具備國際經貿的談判能力，以及提供會員國能夠長期培訓其國際經貿談判事務人才，常態性辦理各類型的訓練課程。本次訓練課程主要係由WTO訓練司統籌規劃辦理，並由WTO秘書處統計司派遣資深人員擔任講座助理，協助相關訓練課程的進行。本次WTO邀請派遣參與者（Participants）與會國家地區，包括我國、不丹、中國大陸、印度、寮國、澳門、馬來西亞、緬甸、尼泊爾、巴布亞紐幾內亞、薩摩亞、所羅門群島、斯里蘭卡、泰國與越南等15國共計有40位參與者與會。訓練課程由WTO訓練司、秘書處統計司與泰國ITD等機構3位專家，分別進行講授與引導模擬。

目次

1、 目的                                                3
2、 訓練課程紀要                                        4
3、 心得與建議                                         12
4、 附錄                                               35
目的

本次進階訓練課程可以歸納出二大目標，包括講授WTO新回合農業、服務業、補貼與反傾銷，以及國內規章等4大議題的立場與談判模式。同時，教授雙邊與多邊經貿談判的理論與技巧。

首先，在本次WTO新回合4大議題的講授方面，WTO訓練司Dickson教授明確指出，鑒於2013年12月初在印尼峇里島舉行的第9屆WTO部長會議已達成諸多正面共識，為新回合談判譜下正面的發展力量。其中特別為促成經貿談判的新里程，通過一系列的決議事項，特別強調賦予開發中國家與低度開發國家可以採行的彈性措施，同意該等國家可以擁有更多的選擇機會。以農業談判相關議題為例，為尋求在2017年前逹成協議，MC9的決議事項同意開發中國家得以糧食安全為由，暫時免除一些本應削減補貼的義務；又再以S & D的優惠條件為例，特別允許開發中國家可以擁有更具彈性的作法。以上這些優惠條件，可以視為為促成WTO新回合談判，已開發國家對開發中國家的公平性對待與平衡性的讓步行為。

其次，在講授雙邊與多邊經貿談判的基礎理論與技巧實務課程方面，D.教授係由5個面向論述此一課程議題，包括談判策略與方法、GATS的內涵、WTO貿易協定原則與多邊經貿體系、降低經貿障礙談判架構，以及GATS國內規章及補貼與反傾銷措施等。其中，歸納以貿易談判的路徑與方法論議題為例，D.教授分別運用自行車的轉輪軌跡理論，以及墨水的潑墨理論，用以說明談判過程與其發展方法，應當如同自行車的轉輪原理一樣，持續且維持著一定的動能軌跡，只有保持不間斷地向前大步發展與努力邁進，才能收到前進的效果。反之，倘若談判發展過程與原理，如同墨水散落般的點狀潑墨情形，最終點狀墨水只會為紙張吸附無法向前或向外擴張，猶如談判結果中止不前之意。

訓練課程紀要
1、 前言
1995年世界貿易組織（World Trade Organization,簡稱WTO）成立單獨運作以來，接續開了幾次部長會議，解決諸多國際經貿問題，著實為國際貿易開啟新頁。然而，自2001年11月於第4屆杜哈部長會議宣布展開新回合談判後，談判期程迄今已進入第14年。回顧WTO新回合談判期間各會員國或各集團間，由於自我立場與對於利益的堅持，多次造成所謂談判中止的結果。
WTO訓練司為促進亞太地區各國官員對於新回合各項談判議題，能夠具有一定程度的認知與瞭解，並熟悉國際經貿談判理論與談判實務技巧。於2014年9月8日至12日間在泰國舉辦「亞太區進階貿易談判模擬技巧課程」（Regional Advanced Trade Negotiations Simulation Skills Course for Asia Countries and Pacific Islands）訓練課程。本次訓練課程並特別界定在以服務業（Service）與農業(Agriculture)的兩大議題為主軸，WTO爰要求各會員國推薦負責服務業與農業經貿談判議題人員參與訓練。對於參加此次進階訓練人員的基本資格要求，主要是專業能力與英語文能力二者。前者，在參與者個人經貿專業能力方面，關於工作實務部分必要具備實質參與國家經貿談判的工作，且須具有一定程度以上的多邊談判工作經驗，同時須完成WTO開設的線上電子化教學相關課程，嫻熟WTO服務業與農業協定內涵。此外本次訓練課程並設計了部分關於補貼與國內規章二項議題的課程。因此，參與此次進階訓練課程人員，亦須了解WTO補貼與國內規章此部分的相關專業知識。其次，在英語文能力方面，為配合課程設計雙邊與多邊的模擬演練需要，參與訓練課程人員必須具備必要的英語文溝通能力。

至於課程設計方面，本次訓練課程主要包括專題演講與模擬演練二者。前者，專題演講部分，皆由WTO訓練司Dickson教授主講。由於本次進階訓練課程僅安排一個周次，又須配當雙邊與多邊的模擬談判課程，相對而言可用於理論講授的上課時間乃格外顯得相當有限。因此，為了說明WTO新回合談判議題內涵、現階段新回合談判進展與未來發展，以及補充談判理論與原義，D.教授更利用第一天開幕式中致詞的場合，充分運用該時段以作為整體課程提綱挈領之用。其次，在談判模擬演練部分，可謂為本次進階訓練課程的核心重要課程所在。模擬演練課程的實務設計，將所有參訓學員分成6國集團國家，其中已開發與開發中國家分別各有3個，所有參與者皆被分配到不同的集團國家，且須各自擔任不同的談判角色，實質參與談判模擬演練。
本次訓練課程主要係由WTO訓練司統籌規劃辦理，並由WTO秘書處統計司派遣資深人員擔任講座助理，協助相關訓練課程的進行。本次WTO邀請亞太地區實際派遣參與者（Participants）與會訓練的國家地區，包括我國、不丹、中國大陸、印度、寮國、澳門、馬來西亞、緬甸、尼泊爾、巴布亞紐幾內亞、薩摩亞、所羅門群島、斯里蘭卡、泰國與越南等15國共計有40位參與者與會（如附件1）。全部訓練課程皆由WTO秘書處訓練司、統計司與泰國ITD等機構3位專家，分別進行講授與引導模擬演練進行。
2、 訓練課程紀要
(1) 訓練課程背景

雖然是WTO例行訓練課程之一，但檢視本次訓練課程的設計內涵，情境模擬演練係以新回合各議題的談判草案架構為主。因此，不難看出除了在教授經貿談判技巧外，更在於反應WTO新回合談判過程遭遇嚴重的阻礙，在當前新回合談判至今仍無法獲得圓滿結果之下，引導參與者模擬各種情境下可能的談判發展結果。D.教授特別指出，2013年12月在印尼召開的第9屆部長會議（MC9），一般而言雖然多數會員對此次會議結論，抱持著樂觀與正面的看法，但確實仍然有諸多未決事項尚沒有逹成具體共識。
(2) 訓練課程目標

本次進階訓練課程可以歸納出二大目標，包括講授WTO新回合農業、服務業、補貼與反傾銷，以及國內規章等4大議題的立場與談判模式。同時，教授雙邊與多邊經貿談判的理論與技巧。

首先，在本次新回合4大議題的講授方面，D.教授明確指出，鑒於2013年12月初在印尼峇里島舉行的第9屆WTO部長會議已達成諸多正面共識，為新回合談判譜下正面的發展力量。其中為促成經貿談判的新里程，通過一系列的決議事項，特別強調賦予開發中國家與低度開發國家可以採行的彈性措施，同意該等國家擁有更多的選擇機會。以農業談判相關議題為例，為尋求在2017年前逹成協議，MC9的決議事項同意開發中國家得以糧食安全為由，暫時免除一些應削減補貼的義務；又再以S & D的優惠條件為例，特別允許開發中國家有更具彈性的作法。以上這些優惠條件，可以視為為促成WTO新回合談判，已開發國家對開發中國家的公平性對待與平衡性的讓步行為。
其次，在講授雙邊與多邊經貿談判的基礎理論與技巧實務課程方面，D.教授係由5個面向論述此一課程議題，包括談判策略與方法、GATS的內涵、WTO貿易協定原則與多邊經貿體系、降低經貿障礙的談判架構，以及GATS國內規章及補貼與反傾銷措施等。其中，歸納以貿易談判的路徑與方法論議題為例，D.教授分別運用自行車的轉輪軌跡理論，以及墨水的潑墨理論，用以說明談判過程與其發展方法，應當如同自行車的轉輪原理一樣，持續且維持著一定的動能軌跡，只有保持不間斷地向前大步發展與努力邁進，才能收到前進的效果。反之，倘若談判發展過程與原理，如同墨水散落般的點狀潑墨情形，最終點狀墨水只會為紙張吸附而無法向前或向外擴張，猶如談判結果中止不前之意。
(3) 訓練課程安排與設計
本次進階訓練課程安排與設計，包括理論講授與分組模擬演練二種型態進行。但因此次進階講習課程，特別強調經貿談判技術的精進與活用，因此多半時段配置在雙邊與多邊的模擬演練課程上（如附件2）。
1. 理論講授

(1) 談判策略與方法

在討論談判策略與方法時，D.教授首先指出談判的目的在於取得雙方的最大化利益結果。因此，談判的本質並不是一門艱難的科學領域，而是充分智慧與人文的社會學科，運用具有禮貌與理性的外交詞令，更是一項高深的溝通藝術。為此，D.教授認為談判的策略與方法應有幾項基本原理，包括（1）謹慎的方案規劃與嚴謹的提案，以契合自身關切的談判追求目標。（2）與談判對手建立和諧互信的關係。（3）發掘談判對手所關切的目標與利益所在。（4）適度運用第三方的角色，充當談判過程的中介機能與潤滑功能。（5）規劃有效果與有效率的協定執行方案，促成並落實執行談判結果。
D.特別強調經貿談判目的，旨在實現談判者共同的利益，因此相互做必要的退讓與選擇，達成兼顧雙方的利益自是不可忽視的基本要義所在。

(2) GATS的內涵

服務業為WTO的重要議題之一，服務的供給包括服務的生產、分配、行銷、銷售與交付等過程與範圍。依據服務貿易協定精神與分類，包括四項模式(1)自一會員境內向其他會員境內提供服務；(2)在一會員境內對其他會員之消費者提供服務；(3)由一會員之服務提供者以設立商業據點方式在其他會員境內提供服務；以及(4)由一會員之服務提供者以自然人呈現方式在其他會員境內提供服務。D.教授指出，由於服務業討論的範疇與內涵著實相當多元，且涉及有形與無形的商品樣態，服務業科技進步的速度又是百年銳於千戴、十年更勝於百年的飛快腳步。因此，本質上不易以放諸四海皆準的模式予以統一規範，形成現今WTO談判裹足不前結果的重要原因之一。
(3) WTO貿易協定原則與多邊經貿體系

揆諸WTO規範的基本理念與其規範準則，在於創造一個自由、公平的國際貿易環境。這類基本準則主要可歸納為無歧視原則、漸進式開放市場以及對關稅與非關稅措施予以約束等三者。D.教授指出，首先，WTO的無歧視原則係指在對外關係上須對來自所有會員之貨品給予同等最優惠待遇之「最惠國待遇」（Most-Favored-Nation Treatment）；在對內關係上則須對自會員進口之貨品給予與本國貨品同等待遇之「國民待遇」（National Treatment）。其次，在逐步開放市場方面，會員應透過制度透明且可預測性的途徑，逹成漸近式的市場自由化目標。再者，對於非關稅措施的約束與限制，如採行進口數量限制、變動差異金、最低進口價格、進口許可行政裁量等，均應受到一定程度的約束，並陸續轉化為關稅制度，作為開放市場的依據。

(4) 降低經貿障礙的談判架構

為降低貿易自由化的障礙，D.教授分別就農產品進口方面，提出SPS的科學化精神與要求，基本上WTO並不反對會員可以採取比WTO等國際標準更為嚴格的安全標準，但必須基於科學依據。對於進口農產品要求原產地規則的合理化，除了要求制度透明化之外，且不得違反WTO國民待遇與最惠國待遇的不歧視基本原則。至於工業產品部分，除了要求降稅作法必須符合反集中化條款的要求，確實促使各部門產品皆能實質逹成降稅。另對於部門別自由化的徹底執行，將有助於擴大且加速工業產品的對外貿易市場的真正開放。
(5) GATS國內規章
D.教授指出，國內規章是新回合服務業談判的重要議題之一，其目的在於促成與規範服務業市場的快速自由化。然而，所謂國內規章在WTO諸多協定中，並没有明確或具體的定義。以GATS為例，第6條第4項指出有關國內規章的相關規範，其意涵主要在於規範會員必須明訂服務業的提供者所需的資格要件、審核程序、審核技術標準，以及核發證照要件等，相關的措施與制度必須透明化，不致成為服務貿易不必要的障礙。未來TISA談判方向與要求，勢必比GATS更為自由化，對於國內規章自是不可避免的課題。
2. 雙邊與多邊模擬演練

(1) 雙邊演練
本次進階研習課程模擬演練部分，將40位學員分為6個國家，各國與會參與者分組情形（如附件3），分別各自代表3個已開發與開發中國家。再由已開發與開發中國家，各自分為一組先進行雙邊談判（如附件4）。本次模擬談判議程經D.教授設定為農業、NAMA、服務業與規則等4大議題（如附件5）。

本人分配至已開發國家Plutona的成員，被指定扮演該國農業談判主談人角色，負責規劃該國農業談判立場與策略，並必須與對手國Elara進行農業談判。

A. 第一回合：設定談判立場與提出請求
根據Plutona首都給定的談判訓令，以及該國三級產業結構分析，農業部門相對為脆弱的部門，必須受到一定程度的保護。目前該國的農業部門相關背景資料為出口值823億美元、進口值748億美元，淨出口值為75億美元。
在境內支持（Domestic Support）方面，具有扭曲貿易效果的境內總補貼（OTDS）金額為964億美元，分別是藍色補貼353億美元、AMS603億美元，以及微量補貼8億美元。在出口競爭（Export Competition）方面則有出口補貼118億美元。至於市場進入（Market Access）方面，該國貨品號列計有126項稅項，多數採複合稅制，簡單平均稅率為45.4%。

做為已開發國家的身分，了解到雙邊談判過程時將面臨對手國要求較大幅度的降稅、較大幅度的境內補貼削減、取消出口補貼措施，以及只能指定4%稅項作為敏感產品保護措施的要求。因此，談判的基本立場與策略設定原則，皆以最小幅度水準進行降稅與補貼削減，並指定國內高稅率與對手國可大量出口到本國的產品作為保護對象的敏感性產品。另一方面，對於向談判對手國的要求，則要求其盡最大能力進行市場開放與縮短執行期程（如附件6）。
B. 第二、三、四、五回合：依對手國回應修正談判立場
依據對手國每回合所提出的請求事項，在不得逾超我方首都發出的訓令指示與遵守WTO規則下，分析對手國要求事項對我方的影響程度，以及我方可供做為農業與非農業部門談判交換籌碼，我方陸續提出農業談判立場與回應作為（如附件7）。
C. 第六回合：逹成談判結果
歷經2天上、下計4回合的反覆談判過程，雙方終逹成協議。在市場開放方面，我方以已開發國家立場接受在4個降稅幅度層級中，皆以簡單平均數作為降稅幅度標準；但爭取到5項敏感產品得以採偏離2/3的模式減少降稅，配合同意以國內消費量4.5%的TRQ擴增量作為補償。在境內補貼削減方面，我方同意OTDS削減以簡單平均數計算的80%、AMS則削減73%；但對手國必須在NAMA市場開放議題方面，採用嚴格開放的係數21作為計算權數（如附件8）。
(2) 多邊演練

在經過3天半以兩兩分組所進行的雙邊談判，各自逹成協定之後，最後一天則進行已開發國家與開發中國家2大集團的多邊模式談判。首先檢視兩大集團內各自3個國家是否逹成WTO新回合談判，對於已開發國家與開發中國家，境內補貼、市場開放，以及出口競爭是否分別依其身分規定逹成要求。以市場開放為例，依據WTO新回合談判架構，嚴格要求已開發國家的農產品平均降稅幅度必須逹到最小54%的水準；至於開發中國家的平均降稅幅度則規定最大不必超過36%。
在最後一天排定的多邊談判議程中，依據D.教授原先所設定的談判議題包括農業、NAMA、服務業與規則等4大議題，皆須依WTO新回合談判架構進行檢視。個人扮演已開發國家Plutona的農業議題主談人，在農業境內補貼、市場開放、出口競爭等3大議題談判中，皆順利逹到WTO新回合所訂的規範，且是以極為接近最低標準要求的方式完成談判結果，並未付出高昂的代價。以市場開放議題為例，WTO所訂規範之平均降稅幅度須逹54%以上，個人則以僅高過要求標準2%的56%降幅水準完成雙邊談判，且成功要求對手國必須在NAMA議題上採最嚴格的開放係數。因此，是日最終的多邊談判過程，談判壓力相對較為輕微許多。
心得與建議
首先，要表逹內心對國內外各級長官最誠摯的敬意與感謝之意，有幸得此寶貴機會赴泰國參與本次進階國際經貿談判訓練課程，由衷十二萬分感激國內外各級機關長官的厚愛，個人始得此善緣與殊榮，參與本次進階訓練得以提昇自我能力與擴展見識的機會。此外，對於協助辦理本次進階訓練課程，不遺餘力的泰國ITD與Sukosol Hotel會議中心全體工作同仁辛勤付出，謹表達內心無任的敬意與謝意。

藉由本次赴泰國參與進階訓練課程的機會，得以與經濟發展不同類型國家進行意見交換，謹提供4點意見，作為本次研習心得與建議事項。

1、 熟悉並精進WTO國際組織運作與議題發展內涵

2002年元月起，我國重回國際經貿組織，作為國際經貿社會的一份子，除了應積極與各會員國多方互動外，熟悉WTO相關規範更為必要課題。WTO新回合談判中心議題與範疇，遠多於GATT時代各回合討論議題，建構談判模式與架構，不僅多元且相當複雜。復以組織會員國數目眾多，基本立場與關切提案經常呈現南轅北轍，意見紛歧不一的結果，徒增談判過程中的困擾與阻礙。對於提案中專有名詞的意涵與解讀，以及其所表彰本意，必須精準掌握核心思想，倘以不求甚解的作為與應對態度參與談判，恐將造成嚴重的後果。以本次模擬演練農議題為例，在市場進入議題中，關於敏感作物得以選擇較少降稅幅度與擴大國內消費量的配套措施中，有所謂Deviation的不同機制選擇。由於國內對於此議題，早已多方進行不同組合的模擬，因此個人認為Deviation所代表的機制組合並不難理解。然而，此次模擬演練過程中，部分同組人員對於Deviation所代表的組合觀念則些微顯得不甚熟悉，以致模擬結果出現反向效果。以此為戒，凡我參與國家各種國際經貿談判人員，務必熟悉精進WTO等國際組織運作與其相關議題之發展內涵；亦即，只有參與國際經貿談判者確確實實了解命題，徹徹底底清楚掌握其真實內涵，才有可能取得談判的正面成果。
2、 專業能力建構與英美語文溝通能力培養
國際經貿談判所談的就是專業課題、所採用的溝通工具多半是英美語。在基礎專業課程的培訓與養成方面，包括專業領域、談判學理技巧與實務運用等。在本次進階訓練過程D.教授深入淺出引導，藉由基礎理論的講授、經典個案的研析，以及課堂上的交互討論過程，個人收穫甚多且認為已逹到充分學習目的。
本次定位在進階研習，因此個人除了在出國前已預習D.教授事先寄送的多逹數百頁的各類教材，以增加對研習課程的了解，並於模擬演練過程中熱情參與討論。相信抱持著課前預習、專心聽講、參與討論的積極學習態度，足以事半功倍加深專業學習效果。

其次，在英美語文運用與溝通能力方面，雖然受制於早期自我學習環境的限制，個人英美語文能力確實尚待突破與提昇。然而，有幸經過參加102年行政院高階經貿談判班的嚴格訓練機會，個人認為對於專業與一般英美語文溝通能力的提昇，具有相當正面的效果。以本次研習為例，分組成員中原有3位人員業務皆與農業貿易事務有關，最終在考量須進行實質農業議題討論與雙邊對談，爰決定由本人擔任本集團農業議題主談人。
3、 部門合作與協調爭取國家利益

農業部門為國家整體經濟部門之一，為三級產業中的重大部門。在面對國際經貿高度自由化的衝擊下，不可自外於國家經濟體系之外，當與全體國民、產業共同面對國際化的艱難挑戰。農業部門自當以提升農業競爭力，維護農民權益作為最核心的施政價值與目標所在，這著實是毋庸置疑的政策思維。然而，倘在國際經貿自由化的過程中，國家的整體利益遭受損害之際，基於國家一體、生死與共的考量，應可在農工各部門之間進行充分的合作與協調，換取國家最大的利益。當然此一過程必須透過嚴謹且審慎評估機制，建構出積極因應對策，足以有效降低對農業部門影響。以本次研習中的模擬演練為例，本人扮演農部門談判的主談人，深知保護農業的必要與重要。然而，演練中當NAMA議題面對對手國緊縮市場開放情形，由院（部）長召開跨部協調會，在國內農業可容忍退讓條件下，爭取到對手國在NAMA市場開放作為交換。但綜合分析，雖有所謂農工議題交換的實際作法，但我方是在符合WTO的規範下做數字調整，結果對我方農業部門並不實質影響。如此可見。因為了解WTO議題與規則，巧妙運用部門合作與協調，著實可為國家爭取最大的利益。
4、 促進並善盡國民外交機會
在本次進階訓練課程模擬演練中，柬埔寨派出的參與者Sinly SAY先生與本人經指派在同一組別。S.先生目前任職於柬埔寨政府農業經貿部門，是位中階副主管人員，參與該國WTO通報事務與國際農業合作等相關業務。在本次模擬演練中，S.先生與本人合作無間，由我負責規劃談判立場提案與構思談判策略，再與S.先生等人員討論並定調，談判所需相關文件之文書繕打工作主要係由S.先生完成，提供本人於雙邊談判場合中作為發言與傳送文件之用。

S.先生與我密切合作，完成3個雙邊國家談判中，唯一逹成D.教授所下談判指令的國家。S.先生與本人在研習期間互動良好，建立正面的友誼。聽聞S.先生返國後，將於本學期入學柬埔寨大學攻讀碩士班學位，本人為此感到無比的高興。特意介紹S.先生關於我國農業基礎教育、試驗、研究與推廣制度等，必要時可協助渠蒐集所需課業資料。多年前個人在一次APO研討會中，偶遇一位來自斐濟的女士，曾經來台就學，十分感激台灣國民的熱情與友善。本人深切體會到透過農業部門與學術單位等途徑，所進行的國民外交工作，著實可爭取到國際友人的善意回饋，對我國艱困的外交工作應有莫大的助益。
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REGIONAL ADVANCED TRADE NEGOTIATIONS SIMULATION SKILLS COURSE

FOR ASIA COUNTRIES AND PACIFIC ISLANDS, 08-12 SEPTEMBER 2014, BANGKOK (THAILAND)
PROGRAMME

	Date
	Time
	Activity
	Speakers/presenters

	
	
	
	

	Monday,

08.09. 2014
	08:30-08:50
	●Introductory and Opening remarks
	●M. …, Host country Representative

●M….., ITD Representative


	
	08:45-08:50
	Course objectives
	Prof. Dickson Yeboah, Head, Intensive Trade Negotiations Skills Unit, Institute for Training and Technical Co-operation, WTO

	
	08:50-09:20
	Participants introduction and expectations
	●Participants 

●Local TNS Facilitators 

	
	09:20-10:30
	Approaches and strategies of trade negotiations
	Dickson Yeboah

	
	10:30-10:45
	Coffee break
	all participants

	
	10:45-12:30
	●Presentations continued

●General agreement on Trade in Services

●Rules
	Dickson Yeboah

	
	12:30-12:45
	Discussions and Q & A
	Participants

	
	12:45-14:00
	Lunch break
	all participants

	
	14:00-15:30
	●WTO principles and world trade negotiations

●Negotiating framework for Reduction of Trade barriers
	Dickson Yeboah

	
	15:30-15:45
	Coffee break
	all participants

	
	15:45-17:30
	●Presentations continued

● Overall briefing
	Dickson Yeboah 

Participants

	
	
	
	

	
	after dinner
	Group work/discussions, if required
	●Participants 

● TNS Facilitators

	
	
	
	

	Tuesday,

09.09. 2014
	08:30-10:30
	National consultations begin
	●Participants 

●TNS Facilitators

	
	
	●Preparation of opening positions

●Problem identification

●Interest identification  

●Inter-departmental consultation

●Political consultation

●Formulation of negotiating positions and strategies
	

	
	10:30-10:45
	Coffee break
	all participants

	
	10:45-12:45
	 National consultations—Cont.
	●Participants 

●TNS Facilitators

	
	12:45-14:00
	Lunch break
	all participants

	
	14:00-15:30
	National consultations—Cont.
	●Participants ; ●TNS Facilitators

	
	15:30-15:45
	Coffee break
	all participants

	
	15:45-17:00

17:00-17:30
	●National consultations— terminate

●Initial meeting and introduction of delegations--breaking the ice
	●Participants 

●TNS Facilitators

	
	
	
	

	
	after dinner
	Group work/discussions, if required
	●Participants 

●TNS Facilitators


	Date
	Time
	Activity
	Speakers/presenters

	
	
	
	

	Wednesday,

10.09. 2014
	08:30-10:30
	●Negotiation session

(bilateral negotiations begin, tabling of opening positions, proposals)
	●Participants 

● TNS Facilitators

	
	10:30-10-45
	Coffee break
	all participants

	
	10:45-12:45
	Negotiation session -- continued

(bilateral, tabling of positions, proposals)
	●Participants 

● TNS Facilitators

	
	12:45-14:00
	Lunch break
	all participants

	
	14:00-15:30
	 Negotiation session -- continued

(bilateral, tabling of positions, proposals)
	●Participants 

● TNS Facilitators

	
	15:30-15:45
	Coffee break
	all participants

	
	15:45-17:30
	Negotiation session - continued

(bilateral, tabling of positions, proposals, counter-proposals, offers)  
	●Participants 

● TNS Facilitators

	
	
	
	

	
	after dinner
	Group work/discussions, if required
	●Participants;  ● TNS Facilitators

	
	
	
	

	Thursday, 

11.09. 2014
	08:30-10:30
	Negotiation session - continued 

(bilateral, tabling of positions, counter-proposals, offers)
	●Participants  

● TNS Facilitators

	
	10:30-10:45
	Coffee break
	all participants

	
	10:45-11:45
	●Negotiation session - terminates

(bilateral, tabling of positions, counter-proposals, offers)
	●Participants 

● TNS Facilitators

	
	11:45-12:45
	●Completion of all bilateral agreements and preparing for plenary session in the afternoon.
	Participants

	
	12:45-14:00
	Lunch break
	all participants

	
	14:00-15:30
	Tabling of results 

(plenary session)
	●Participants 

●Dickson Yeboah

● TNS Facilitators

	
	15:30-15:45
	Coffee break
	all participants

	
	15:45-17:30
	Tabling of results continued


	●Participants 

●Dickson Yeboah

● TNS Facilitators

	
	
	
	

	
	after dinner
	Group work/discussions, if required
	●Participants ● TNS Facilitators 



	
	
	
	

	Friday,

12.09. 2014
	08:15-09:45
	Informal meeting of groups of 'countries'
	●Participants;  ● TNS Facilitators



	
	09:45-10:00
	Coffee break
	all participants

	
	10:00-12:30
	Multilateral negotiations

(plenary session)
	●Participants;  ● TNS Facilitators

●Dickson Yeboah

	
	12:30-13:00
	● Debriefing of the exercise

(Plenary session)
	●Participants 

●Dickson Yeboah

	
	13:00-13:30
	● Closing remarks
	● ITD representative

● Host country representative 

	
	13:30
	Lunch
	all participants
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World Trade Organization
Organisation Modiale du Commerce
Organización Mundial del Comercio
REGIONAL ADVANCED TRADE NEGOTIATIONS SIMULATION SKILLS COURSE FOR ASIA COUNTRIES AND PACIFIC ISLANDS
Bangkok, Thailand, from 8 to 12 September 2014
List of Selected Participants
	Bhutan 
	Mr. Chhime TSHERING 
	

	Cambodia 
	Mr. Moeng PHADENVORDETH 
	

	China 
	Mrs Wei ZHANG
	

	China
	Miss Zixuan ZHOU
	

	India 
	Mrs Anice CHANDRA
	

	Lao People's Democratic Republic
	Mr. Khouanchay IEMSOUTHI
	

	Lao People's Democratic Republic
	Mr. Xaymongkhoun LATSAVONG
	

	Macao, China
	Ms Vai Man LEUNG
	

	Malaysia 
	Mr. Mazlan Bin MOHD DALY
	

	Malaysia
	Miss Rita elisha MERING
	

	Myanmar 
	Mrs Kay KHAING KYAW
	

	Nepal 
	Mr. Chhabindra PARAJULI
	

	Nepal
	Mr. Dinesh Nath BHATTA
	

	Nepal
	Mrs Mina ARYAL
	

	Papua New Guinea
	Mr. Andrew MUNAP
	

	Papua New Guinea
	Mr. Donny Samogoto KOWUROPA
	

	Samoa
	Mrs Julia Isa SOLOFA-MATAI
	

	Samoa
	Mr. Justin LIMA
	

	Samoa
	Mrs Taimalietane MATATUMUA
	

	Solomon Islands
	Mr. Barrett SALATO
	

	Sri Lanka
	Miss Jayasuriya Arachchige Yoshitha Gayani JAYASURIYA
	

	Sri Lanka
	Mr. Malhamige SOMASENA
	

	Taipei, Chinese 
	Mr. Chung-Hsiu HUNG
	

	Taipei, Chinese
	Miss Man-Ying CHEN 
	

	Thailand
	Miss Chomplern PROMSIRI
	

	Thailand
	Miss Hirunya SRASOM 
	

	Thailand
	Miss Jittima NAKAMANO
	

	Thailand
	Mrs Kamonwan CHAMLERDWAT
	

	Thailand
	Mr. Kiattisak PRASERTSUK
	

	Thailand
	Miss Liza Dharnee BASKARAN
	

	Thailand
	Mrs Nantana JUNGSOMSRI
	

	Thailand
	Miss Pailin PALITWANONT
	

	Thailand
	Mrs Sudakorn DEVAKULA NA AYUDHYA
	

	Thailand
	Miss Supitcha MONATRAKUL
	

	Thailand
	Ms Suwaree KETSAYOM
	

	Thailand
	Miss Thitaree HONGSYOK
	

	Thailand
	Mr. Watanaphol RUBTHONG
	

	Thailand
	Mr. Wongtawee THANANAN
	

	Viet Nam
	Ms Dieu Linh NGUYEN
	

	Viet Nam
	Ms Quynh Anh LAMTHI
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	 NEGOTIATION SESSION GROUPS

	No.
	NEPTUNIA

developed country
	JUPISTAN

developing country
	PLUTONA

developed country
	ELARA

developing country
	VENUSIA

developed country
	HIMALIA

developing country

	
	
	
	
	
	
	

	 AUTONUM  
	Mr. Lord VALERA 
Officer in Charge, Professional Regulatory Commission

PHILIPPINES
	Mr. Xaymongkhoun LATSAVONG 
Trade Policy Analyst, MoIC

(LAO PDR)
	Mr. Sinly SAY 
Vice Chief of World Agro-Trade Office, MoAFF

CAMBODIA
	Miss Zixuan ZHOU
Official, WTO Affairs Dept.

CHINA
	Mrs Wei ZHANG 
Third Secretary-Trade in Services, MoC

CHINA
	Mr. Khouanchay IEMSOUTHI 
Director, Trade in Goods, MoIC

LAO PDR

	 AUTONUM  
	Mr. Leonardo Guterres DE CARVALHO
Chief Department for Export-Import, MCIE
TIMOR-LESTE
	Mr. Mazlan Bin MOHD DALY 
Special Officer to Minister, ITI-Minister's Office, MITI
MALAYSIA
	Mrs Anice CHANDRA 
Director, MoC 

INDIA
	Ms Vai Man LEUNG
Senior Adviser, IEA

(MACAO, CHINA)

	Miss Rita Elisha MERING 
Principal Assistant Director, MITI MALAYSIA
	Mrs Kay KHAING KYAW
Assistant Director, MoC

MYANMAR

	 AUTONUM  
	Miss Jayasuriya Arachchige Yoshitha Gayani JAYASURIYA 
Assistant Director, MoIC

SRI LANKA
	Mr. Donny Samogoto KOWUROPA 
Director, PNG Customs Service

PAPUA NEW GUINEA
	Mrs Mina ARYAL 
Under Secretary, MoCS

NEPAL
	Mr. Chhabindra PARAJULI 
Under Secretary, MoCS

NEPAL
	Mr. Marlito CABUNOS 
Planning Officer I, Dept. of Agriculture

PHILIPPINES
	Mr. Dinesh Nath BHATTA 
Section Officer, MoCS

NEPAL

	 AUTONUM  
	Miss Jittima NAKAMANO 
Trade Officer, MoC

THAILAND
	Mrs Taimalietane MATATUMUA 
Principal Policy Officer, MoAF 

SAMOA
	Mr. Andrew MUNAP 
Principal Trade Officer, MoTCI

PAPUA NEW GUINEA
	Mrs Julia Isa SOLOFA-MATAI 
Principal Officer, MoCIL 

SAMOA
	Mr. Justin LIMA 
Principal Foreign Service Officer, MoFAT 

SAMOA
	Mr. Malhamige SOMASENA
Deputy Director, MoIC

SRI LANKA

	 AUTONUM  
	Miss Supitcha MONATRAKUL 
Trade Officer, MoC

THAILAND
	Mr. Mario ABRAO
Chief, Dept for International Trade Cooperation, MCIE
TIMOR-LESTE
	Mr. Chung-Hsiu HUNG 
Senior Specialist, MoAgr

SEPARATE CUSTOMS TERRITORY OF TAIWAN, PENGHU, KINMEN AND MATSU
	Miss Chomplern PROMSIRI
Trade Officer, MoC
THAILAND
	Miss Man-Ying CHEN 
First Economic Secretary, MoEA

SEPARATE CUSTOMS TERRITORY OF TAIWAN, PENGHU, KINMEN AND MATSU
	Mrs Nantana JUNGSOMSRI
Customs Tariff Bureau, MoF
THAILAND

	 AUTONUM  
	Ms Quynh Anh LAMTHI
Head, Division of Bilateral Cooperation, MoIT
VIET NAM
	Mrs Kamonwan CHAMLERDWAT 
Standards Officer, MoI
THAILAND
	Miss Hirunya SRASOM 
Economist, MoAC

THAILAND
	Mr. Kiattisak PRASERTSUK
Standards Officer, MoI
THAILAND
	Miss Liza Dharnee BASKARAN 
Investment Promotion Officer, MoI

THAILAND
	Mrs Sudakorn DEVAKULA NA AYUDHYA 
Senior Investment Promotion Officer, MoI
THAILAND

	 AUTONUM  
	
	Miss Thitaree HONGSYOK
Trade Officer, MoC
THAILAND
	Miss Pailin PALITWANONT 
Senior Economist, Bank of Thailand
THAILAND
	Ms Suwaree KETSAYOM
Foreign Relations Officer, MoI
THAILAND
	Mr. Wongtawee THANANAN 
Team Executive, International Banking Policy Team, Bank of Thailand

THAILAND
	Ms Dieu Linh NGUYEN 
Official, MoIT
VIET NAM
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附件5
ADVANCED TRADE NEGOTIATIONS SIMULATION
SKILLS COURSE
Issues for negotiations
I.
Agriculture


i. Overall Trade-distorting Domestic Support (OTDS), including AMS and Blue Box;


ii. Market access (tariff cuts);


iii. Sensitive products (treatment in terms of cuts and quota expansion);


iv. Special products; 


v. Special Safeguard Mechanism (for multilateral negotiations on Friday).

II.
Non-Agricultural Market Access (NAMA)


i. Swiss Formula and Flexibilities;


ii Sectorals; 


iii. Anti-concentration.

III.
Trade in Services

      i. The negotiations shall aim at a progressively higher level of liberalization of trade in services with a view to promoting the economic growth of all trading partners, and the development of developing and least-developed countries.


ii. Request-offer approach is the main method of negotiation in the current Round and that, prior to the Hong Kong Ministerial Conference, such negotiations had been proceeding on a bilateral basis.

iii. Pursuant to paragraph 7 of Annex C of the Hong Kong Ministerial Declaration, in addition to bilateral negotiations, request-offer negotiations are also pursued on a plurilateral basis.

iv. Respecting the existing structure and principles of the GATS, Members shall, to the maximum extent possible, respond to the bilateral and plurilateral requests by offering deeper and/or wider commitments. Such responses shall, where possible, substantially reflect current levels of market access and national treatment and provide new market access and national treatment in areas where significant impediments exist, in particular in sectors and modes of supply of export interest to developing countries, such as modes 1 and 4, in accordance with Article IV of the GATS.


v. Commitments shall be commensurate with the levels of development, regulatory capacity and national policy objectives of individual developing countries.  In making such commitments, Members shall be guided by paragraphs 1, 2 and 7 of Annex C of the Hong Kong Ministerial Declaration.
IV.
Rules


i. The mandate of the rules negotiation is to clarify and improve disciplines on Anti-dumping, Subsidies and Countervailing measures including Fisheries subsidies and Regional Trade Agreements (RTAs).


ii. Negotiations on RTAs would be based on specific proposals introduced by WTO Members.  The potential scope of these proposals should encompass all WTO provisions dealing with RTAs, in particular Article XXIV of GATT 1994, the relevant provisions of the Enabling Clause and Article V of GATS.
      iii. The mandate envisages two phases:

●Phase 1: centered on identification of Articles in the respective Agreements which need clarification; and

●Phase 2: involves text-based proposals on the type of agreement.
附件6

Proposal for Plutona’s Agricultural Products

Discussion Items

I. Market Access:

· Band cuts
· Concerning the band of 30-80%, we request Elara to cut by 40%.

· Concerning the band of 0-30%, we request Elara to cut by 36%.
· Period of implementation
· Regarding implementation, we request Elara to shorten to 5 years.
附件7
Plutona’s Initial Offer in Agriculture
1. Subsidies:

a. Plutona is a developed country. Our agricultural sector is a small part of economy. However, our farmers are still needed to be protected, but domestic support must be pursued not by maximum reduction.

b. We can offer reduction to 75% of OTDS, and 70% of AMS.

c. We accept to eliminate export subsidies by equal annual installments (5 years).

2. Market Access:
a. We recognize that our tariff seems to be relatively high. However, We accept to follow the WTO’s rule to cut as possible.

b. We accept the cutting rate of 68% in the top band, 62%, 55%, and 48%, in the second, third, and fourth, respectively.

c. We would like to add sensitive products as provided by WTO’s regulation with 4% of agricultural tariff lines, which are about 5 products in the top band (Mushroom, Wine, Milk and cream, Cheese, and Meat of bovine animals).

d. We would like to choose the 4% of domestic consumption (where maximum deviation 2/3 is used) to the TRQ expansion.


Plutona’s Second Offer in Agricultural Sector

1. Subsidies:

a. Plutona offers reduction to 77% of OTDS, and 72% of AMS in case Elara can eliminate Wine, Other beverages, Barley, Wheat, and Sugar from the list of special products. 

b. But the reduction to 78% of OTDS will be accepted if Elara agree to trade off NAMA issues.

2. Market Access:
a. We accept the cutting rate of 68% in the top band, 62%, 57%, and 50%, in the second, third, and fourth, respectively unless Elara agree to reduce 2 more percent added to the initial offer.


Plutona’s Third Offer in Agricultural Sector

1. Subsidies:

a. If Elara agrees with us to eliminate 5 products mentioned in 2nd offer, we offer reduction up to 78% of OTDS, and 73% of AMS.

2. Market Access:
a. As more liberalized, we insist that Elara reduces 39% of the rate with the band of 30-80%. However, we understand that 33% of the band of 0-30% should be appropriate.

b. We keep cutting the rate of 68% in the top band and 62% of second band.

For Minister:
c. If Elara agrees to trade off NAMA with the Coefficient of 21, the reduction of 80% of OTDS will be accepted and Mushroom will be removed from the list of sensitive products instead of adding Tobacco into the list.
Plutona’s Final Offer

Agreement on Agricultural Sector

1. Subsidies:

a. We agree with the reduction rate up to 80% of OTDS (77,176.00), and 75% of AMS (45,255.00).

2. Market Access:
a. The used rates of the reduction bands are as below:

i. Band 1, 75% and over: 71.5%

ii. Band 2, 50-75%: 64.5%
iii. Band 3, 20-50%: 58%

iv. Band 4, 0-20%: 51%

b. We agree to eliminate Mushroom from the list of sensitive products.

附件8
ADVANCED TRADE NEGOTIATIONS

SIMULATION SKILLS COURSE
BILATERAL TRADE AGREEMENT

between

the Republic of 
Plutona
and

Elara
	i. agreement on agricultural market access 


	Republic of Plutona
Republic of Elara
Thresholds

% Reduction

Thresholds

% Reduction

75% and over (developed country)

71.5
75% and over (developed country)

130% and over (developing country)

130% and over (developing country)

-
50-75% (developed country)

64.5
50-75% (developed country)

80-130% (developing country)

80-130% (developing country)

-
20-50% (developed country)

58.0
20-50% (developed country)

30-80% (developing country)

30-80% (developing country)

39.0
0-20% (developed country)

51.0
0-20% (developed country)

0-30% (developing country)

0-30% (developing country)

33.0



	ii. treatment of sensitive agricultural products


	Republic of Plutona
	Republic of Elara

	Agricultural products involved:
	Agricultural products involved:

	Products.  %Tariff cut   % TRQ expansion
	Products  %Tariff cut  %TRQ expansion

	1. Wine               23.8%       4.5%
	1.Wine         13.0%           2.7%

	2. Cheese             23.8%       4.5%
	2.Tobacco       13.0%           2.7%

	3. Meat bovine animals  23.8%       4.5%
	3.Barley        13.0%           2.7%

	4. Tobacco            23.8%         4%
	4.Maize        13.0%           2.7%

	5. Milk and cream      23.8%         4%
	5.Rice          13.0%           2.7%

	6.-
	6.Wheat        13.0%           2.7%

	7.
	7.Sugar         13.0%           2.7%

	8.
	8.-


	iii.  treatment of special agricultural products:  developing countries only.

	1.-
	1.Other beverages

	2.
	2.Cotton

	3.
	3.Non-alcoholic bev

	4.
	4.Coffee

	5.
	5.Tea

	6.
	6.Cherries

	7.
	7.Cranberries

	8.
	8.Figs

	9.
	9.Raspberries,currants

	10.
	10.Strawberries

	11.
	11.Fruit-veg juice

	12.
	12.Jam,fruit jelly,mlade

	13.
	13.Other cereals preps

	14.
	14.Margarine

	15.
	15.Groundnuts


	iv.  Agreement on overall trade distorting agricultural domestic support (otds)

	Republic of Plutona
Republic of Elara
OTDS (% reduction): 80
OTDS (% reduction): -
AMS (% reduction): 73
AMS (% reduction): -
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2.D.教授設定談判指令
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3.GATT/WTO各回合議題降稅要求
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4.雙邊模擬演練Plutona國家資料

[image: image6.png]aﬂ‘)
1‘1 %fl 5!&:‘. LB "wa’ 3 “‘«
S VI M TR
o

‘/‘ un*mx 4. :».:ss i

ADVANCED TRADE NEGOTIATIONS
SIMULATION SKILLS COURSE

PART I

Prof. Dickson Yeboah
Head, Intensive Trade Negotiations Skills Unit

Institute for Training and Technical Cooperation
WTO, Geneva

Tel.  +4122-739-5503
Fax  +4122-739-5764
Email: dickson.yeboah@wto.org

15.03.2012/asp





[image: image7.png]SECTION 1

COUNTRY PROFILES

This Section presents country profiles of six hypothetical trading partners involved in the bilateral and
multilateral trade negotiations. These are Neptunia, Jupistan, Plutona, Elara, Venusia and Himalia.
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3. Country C: PLUTONA

General economic situation: Plutona is a large and highly developed industrialized country with a

democratically elected government and a population of 505 million people. It has a very
competitive industrial sector and a somewhat protected agricultural sector. It is the largest buyer
from developing countries resulting, to a large extent, from the trade preferences it grants them. In
the industrial sector, Plutona's main exports are minerals, ores and metals; chemicals, fertilizers
and plastics; medicinal and pharmaceutical products; industrial machinery and equipment; textile
and leather machinery; paper and pulp mill machinery; printing and bookbinding machinery; as
well as food-processing machinery. It is a net importer, among others, of fish and fish products,
petroleum, textiles, clothing; footwear, leather and leather products; iron and steel, office and
automatic data-processing machines; telecom equipment; toys, games and sporting goods.
Plutona's most important trading partners in the industrial sector are Elara, Venusia, Neptunia and
Himalia. Its industrial trade balance shows a surplus with Venusia and Himalia.

In agriculture, Plutona is a major exporter inter alia of chocolate, cheese, barley; biscuits, bread,
pasta, couscous, malt, beer, mineral waters, soft drinks, wine, tobacco, tangerines, olives, olive
oil, meat of swine, live swine. It is a net importer of a number of agricultural products including
palm oils, natural rubber, fruits; cereals and vegetables. Plutona runs an important surplus in
agricultural trade with Neptunia and Venusia and a significant deficit with Jupistan and Himalia.
Overall, Plutona runs a trade deficit of nearly $743 billion in industrial products and a surplus of
$8.11 billion in agricultural products. Plutona's share in world total merchandise exports is 15.1%
compared to its share in world total imports, 16.54%. The services sector continues to be the
mainstay of growth. The largest services sectors are financial and business services, transport and
communication services, construction, energy services, tourism and travel-related services, health
and education services. Plutona's share in world total services exports is 24.4% relative to its share

in world total services imports, 21.88%. Plutona enjoys a surplus in commercial services trade,
amounting to $187.5 billion (see Part III Annex B Table 1).

Protection: Plutona maintains relatively high tariffs on fish and fish products, transport

Objective:

Position:

equipment, footwear, leather and leather products. Agriculture is protected by
medium and high ad valorem and specific duties. Plutona is among the top initiators
of Anti-dumping investigations of other countries' products.

Liberalization of trade in industrial goods, services and agriculture, including
effective special and differential treatment for developing countries, especially LDCs,
and to strengthen trade rules. Substantial improvement in market access must take
place. Seck a balanced outcome to the negotiations.

Reduction of all tariffs and elimination of tariff peaks and high tariffs. Negotiations
should lead to substantial reductions of tariff escalation on products of export interest
to developing countries by reducing the level of relevant ad valorem and specific
tariff protection. Trade-distorting subsidies must be reduced. Non-trade concerns such
as the protection of the environment, food safety and quality be addressed in the
negotiations. Values agriculture not only for the production of food and fibre but also
for its contribution to public goods like protection of the environment and the
continued vitality of rural arcas.
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TRADE NEGOTIATIONS SIMULATION

Industrial tariffs

1. Industrial goods represent about 90% of world merchandise trade. Opening up markets for industrial
goods is one of the core aims of the negotiations. Negotiations aim at further lowering customs duties or
eliminating them entirely on any product of export interest to WTO Members. Negotiations aim especially at
reducing or abolishing in particular high tariffs and tariff peaks.

2. Ministers agree to negotiations which shall aim to reduce or as appropriate eliminate tariffs, including
the reduction or elimination of tariff peaks, high tariffs, and tariff escalation, as well as non-tariff barriers, in
particular on products of export interest to developing countries.

WTO Members reaffirm that negotiations on market access for non-agricultural products shall aim to
reduce or as appropriate eliminate tariffs, including the reduction or elimination of tariff peaks, high tariffs,
and tariff escalation, as well as non-tariff barriers, in particular on products of export interest to developing
countries. They also reaffirm the importance of special and differential treatment and less than full
reciprocity in reduction commitments as integral parts of the modalities.

Methodology for NAMA Negotiations

3. The methodology for NAMA negotiations is nonlinear, first introduced into GATT negotiations
during the Tokyo Round of 1973-1979. This is captured by the Swiss Formula which reduces high tariffs
proportionately more than low tariffs. The Swiss Formula harmonizes the tariff structure of a country, that is,
it imposes a cap.

The Swiss Formula of a non-linear cut involves the ratio of the product of the tariff rate and a constant to their
sum:

Tx=AT,/ (A+Ty),

where A is a coefficient or a constant (to be negotiated),
T, is the base (initial) tariff rate and
Ty is the new or resulting tariff rate.

The coefficient ranges for the negotiations are as follows:

® Developed countries: Between 7 and 9.

® Developing countrics: Between 19 and 26 overall.

® Developing countries could select:
® a coefficient range of 19-21 linked to the highest flexibility;
® a coefficient range of 22-23 linked to lesser flexibilities, and
® arange of 24-26 that would give them no flexibility to exempt tariff lines from full formula

cuts.

4. If a developing country chooses a coefficient of between 19-21, it could make up to 14% of its
industrial tariff lines subject to half the formula cuts provided these tariff lines do not exceed 16% of the
country's total value of imported industrial goods or exempt 6.5% of tariff lines from any cuts provided they
do not exceed 7.5% of the country's total value of imported industrial goods.

5. A coefficient of 22 or 23 is paired with an ability to make either 10% of industrial tariff lines subject
to half the formula cut, provided that the tariff lines in question do not exceed 10% of the country's total value





[image: image12.png]of imported industrial goods or exempt 5% of tariff lines from any cuts, provided that the tariff lines do not
exceed 5% of the country's total value of imported industrial goods.

6. If a developing country opted for a coefficient of 24, 25 or 26, it would not have any flexibility to
exempt tariffs from the full formula cuts.

Coefficient Range for NAMA Negotiations

Developed countries 7-9

Developing countries 19-21°
22-23°
24-26°

+Developing countries accepting a coefficient of 19, 20 or 21 would be allowed to shield up to 14% of their industrial
tariff lines from the formula cuts—instead subjecting them to half the agreed cuts—provided that the tariff lines in
question do not exceed 16% of the country's total value of imported industrial goods or these countries could exempt
6.5% of their industrial tariff lines from any cuts, provided that the tariff lines do not exceed 7.5% of the country's total
value of imported industrial goods.

+Developing countries choosing a coetticient of 22 or 23 could shield 10% of their industrial taritt lines from the
formula cuts, applying instead half the agreed cuts, provided that the tariff lines in question do not exceed 10% of the
country's total value of imported industrial goods or exempting 5% of tariff lines from any cuts, provided that the tariff
lines do not exceed 5% of the country's total value of imported industrial goods.

+Developing countries choosing a coefficient of 24 or 25 would renounce any recourse to special flexibilities.

SECTORAL INITIATIVES

7. Sectoral initiatives aim to reduce, harmonize or as appropriate climinate tariffs, including the
reduction or elimination of tariff peaks, high tariffs and tariff escalation, over and above that which would be
achieved by the formula modality, in particular on products of export interest to developing countries.

8. Members shall define, sector by sector, special and differential treatment for developing countries, for
example “zero for x” tariff reductions, longer implementation period, later start of implementation and partial
product coverage.

9. Fourteen (14) sectoral agreements are proposed, namely automotive parts, bicycles,

chemicals, electronics / electrical products, fish and fish products, forestry products, gems and jewellery,
raw materials, sports equipment, pharmaceuticals / medical devices, hand tools, toys; textiles, clothing and
footwear; and industrial machinery.

Anti-concentration clause
10. Sensitive NAMA tariff lines that will not be subject to tariff cuts shall not be concentrated in one

particular sector. At least 20% of products accounting for 9% of imports in each sector must be subject to full
formula cuts.

Elimination of low duties

11. Members are asked to consider the elimination of low duties (defined as duties below 5%).
Treatment of Unbound Tariff Lines

12. A constant mark-up methodology is applied to establish base rates. In this case, a constant
number of percentage points are added to the 2001 m.fn. applied rate in order to establish the base rate. This
non-linear mark-up approach envisages the addition of 25 percentage points to the 2001 m.fn. applied rate of
the unbound tariff line in order to establish the base rate on which the formula is to be applied.
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13. LDCs are exempt from tariff reductions. However, they are expected to substantially increase
their level of tariff binding commitments.

14. Small Vulnerable Economies (SVEs), defined as Members having a share of less than 0.1% of
world NAMA trade for the reference period 1999-2001, would make some cuts.
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METHODOLOGY FOR AGRICULTURE NEGOTIATIONS

The Agriculture negotiations aim at substantial improvements in market access, reductions of, with a view
to phasing out, all forms of export subsidies; and substantial reductions in trade-distorting domestic
support. Non-trade concerns e.g. food security, rural development and protection of the environment are
taken into account in the negotiations.

L DOMESTIC SUPPORT

1. In agriculture, domestic support refers to any domestic subsidy or other measure which acts to
maintain producer prices at levels above those prevailing in international trade; direct payments to
producers, including deficiency payments, and input and marketing cost reduction measures available only
for agricultural production. Negotiations shall aim to reduce substantially trade-distorting domestic
support.

Overall Trade-Distorting Domestic Support (OTDS)

2. The Base Overall Trade-Distorting Domestic Support (OTDS) shall be the sum of (i) the Final
Bound Total AMS plus (ii) permitted de minimis level expressed in monetary terms plus (iii) the Blue Box
level expressed in monetary terms. The base overall trade-distorting domestic support shall be reduced in
accordance with the following tiered formula:

Overall Trade-Distorting Domestic Support (OTDS)

REDUCTIONS
Developed countries Developing countries
Th(r;;:; d Range for Negotiations Range for Negotiations
=60 75-85% 33-40%

10-60 T No cuts for LDCs and RAMSs

0-10 50-60%
eBase OTDS to be reduced by 33% | eImplementation period: 8 years in 9 steps.
on first day of implementation by | On Day 1 of implementation, reduction is
developed countries in the top two | 20%. NFIDC exempted from undertaking
bands. Remaining reductions to be reduction commitments.
implemented annually in 5 equal
steps. Base OTDS to be reduced by
25% on first day of implementation
by developed countries in the bottom
band. Remaining reductions to be
implemented annually in 5 equal
steps.

3. Developing countries with no Final Bound Total Aggregate Measurement of Support (AMS)

commitments shall not be required to undertake reduction commitments in their base OTDS.




[image: image15.png]®De Minimis refers to minimal amounts of domestic support that are allowed even though they distort
trade — up to 5% of the value of production for developed countries, 10% for developing countries.

eBluc box refers to (i) payments based on fixed area and yields: per hectare compensatory
payments to producers of agricultural commodities e.g. cereals, oilseeds and protein plants, grass
silage, protein crop premium; (ii) livestock payments made on a fixed number of head: payments
to producers keeping suckler cows, compensating for intervention price reduction, limited on the
number of animals in accordance with reference years (suckler cow premiums), special premium
for producers holding male bovine animals (special premium beef and veal), slaughter premium
within nationally fixed maximum number of head, beef supplementary payments, dairy payments
to milk producers, compensatory payments for ewes and goats.

eAmber box refers to domestic support for agriculture that is considered to distort trade and therefore
subject to reduction commitments. Technically, it’s calculated as “Aggregate Measurement of Support”
(AMS).

Final Bound Total AMS

Cuts
Threshold Developed countries Developing countries
($bn)
Range for Negotiations Range for Negotiations
>40 70-75%
15 - 40 60-65% 30-35%
0-15 45-50%
elmplementation period: 5 years. On Day 1 of | eImplementation period: 8 years.
implementation, reduction is 25% for developed | Reductions will be in 9 equal annual
countries in the top two bands. For developed | instalments. Developing countries with
countries in the bottom band, reductions will be | AMS < $100 million and NFIDC
in 6 equal annual instalments. exempted from undertaking reduction
commitments.
4. Developing countries with AMS at or below $100 million and Net food-importing developing

countries (NFIDCs) are not required to undertake reductions in their Final Bound Total AMS.

1L EXPORT COMPETITION

5. Commitments have been undertaken to phase out all forms of export subsidies five years after
completion of negotiations with longer implementation period (8 years) for developing countries.
Budgetary outlay commitments shall be reduced by 50% by the end of 1* Day of implementation by
developed countries and the remainder eliminated in equal annual instalments. For developing countries,
the cuts are by equal annual instalments until the end of the implementation period.
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6. Modalities in market access, as applied to the agriculture negotiations, refer to the amount by
which market access will be improved. The negotiations aim at substantial improvements in market
access. This would imply that the modalitics shall be the amount by which tariffs will be reduced or the
amount by which tariff quotas will increase.

IIL AGRICULTURAL MARKET ACCESS

7. Import duties for agricultural products in developed countries shall be divided into four tiers, with
corresponding cuts in each band to be applied in five equal annual instalments.
DEVELOPED COUNTRIES
CUTS
THRESHOLDS
RANGE FOR NEGOTIATIONS
75% and over 68-75%
50-75% 62:67%
20-50% 55:61%
0-20% 48-54%
8. A minimum average cut of 54% in agricultural tariffs is to be achieved by developed countries.

Should the formula imply an overall average cut of less than 54%, the developed country shall make
additional efforts in a proportionate manner across all bands to reach that target.

9. For developing countries, tariff cuts to be applied shall be two-thirds of those applicable to
developed countries and to be phased in over a 10-year period. Tariff bands and corresponding reductions

for developing countries shall be as follows:

DEVELOPING COUNTRIES
CUTS
THRESHOLDS
RANGE FOR NEGOTIATIONS
130% and over 45-49%
80-130% 41-44%
30-80% 37-40%
0-30% 32-36%
10. The average reduction in bound duties, inclusive of the treatment of sensitive products, for any

developing country is 36%. Should the formula imply an overall average cut of more than 36%, the
developing country would have the flexibility to apply lesser reductions in a proportionate manner across
the bands.
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12.

13.

SENSITIVE AGRICULTURAL PRODUCTS

Developed countries shall designate up to 4% of agricultural tariff lines as sensitive products. Any
developed country with more than 30% of its tariff lines in the top band, however, could have the
number of sensitive products increased to 6% of its agricultural tariff lines.

Developing countries shall designate up to one-third (¥5) more, that is, 5.3% of agricultural tariff
lines as sensitive products. Any developing country with more than 30% of its tariff lines in the
top band could have the number of sensitive products increased to 8% of its agricultural tariff
lines.

Members may deviate from the otherwise applicable tiered reduction formula by %4, %, or % of the
reduction that would otherwise have been required by the tiered formula. This deviation applies to
both “developed” and “developing” countries.

TRQ expansion: Developed countries increase TRQs by 4% of domestic consumption (where
maximum deviation of % is used), or 3% of domestic consumption (where minimum deviation of
Y4 is used) or 3.5% of domestic consumption (where the ¥ deviation is used).

If a developed country still has some sensitive tariff lines above 100% ad valorem after the cuts,
an extra 0.5% of domestic consumption is added to the tariff quota for that product.

For products without TRQs designated as sensitive, an additional 2% of domestic consumption is
to be added to the new tariff quota (on top of standard rates), and an in-quota duty of zero will

apply.

Developing countries increase TRQs by 2.7% of domestic consumption (where maximum
deviation of % is used), or 2% of domestic consumption (where minimum deviation of %5 is used)
or 2.3% of domestic consumption (where the % deviation is used). For developing countries,
domestic consumption shall not include self-consumption of subsistence production.

The TRQ expansion shall be applied on an MFN basis, i.c. the tariff quotas must be open to all
exporters, rather than favouring particular suppliers.

BOUND IN-QUOTA TARIFFS

Developed countries shall reduce all in-quota tariffs by 50%, or to 10%, whichever results in a
lower tariff. Where the in-quota tariff rate is already bound at or below 5% ad valorem, it shall be
reduced to zero at the end of the 1* year of implementation period.

Developing country in-quota tariffs shall be reduced by 15% and SVEs by 7.5%. However, there
shall be no requirement to reduce rates at or below 5% to zero. Where tariff lines in a tariff quota

are declared to be special products with zero cut, there shall be no requirement to reduce the in-
quota tariff.

SPECIAL PRODUCTS

Developing countries shall be entitled to self-designate "Special Products" guided by indicators based on
the criteria of food security, livelihood security and rural development. 12% of tariff lines shall be
designated as “special products”. Up to 5% of products shall have no cuts. The overall average cut shall, in
any case, be 11 percent.





[image: image18.png]TREATMENT OF SENSITIVE AND SPECIAL PRODUCTS

Summary
Sensitive eDeveloped countries: 4% of agricultural tariff lines. Reduction: Members
products may deviate from the applicable tiered reduction formula by %, %, or % of

cuts fixed in the tiered formula.

TRQ expansion: 4% of domestic consumption (where maximum deviation
of % is used), or 3% of domestic consumption (where minimum deviation
of ¥ is used) or 3.5% of domestic consumption (where the % deviation is
used).

#Developing countries: 5.3% of agricultural tariff lines. Reduction:
Members may deviate from the applicable tiered reduction formula by %, %,
or % of cuts fixed in the tiered formula. This provision applies to all
countries—both developed and developing.

TRQ expansion: 2.7% of domestic consumption (where maximum deviation
of % is used), or 2% of domestic consumption (where minimum deviation
of % is used) or 2.3% of domestic consumption (where the % deviation is

used).
Special #Developing countries: 12% of agricultural tariff lines shall be available
products for self-designation as Special products. Up to 5% of lines may have no cut.

The overall average cut shall, in any case, be 11%. All special product
designations would be self-selected but based on recognized indicators of
food security, livelihood security and rural development in the developing

country.

"Sensitive products" apply to both developed and developing countries whereas "special
products" apply to developing countries only.

14. SPECIAL SAFEGUARD MECHANISM (SSM)

The “special safeguard mechanism" allows developing countries to protect any agricultural product from
import surges or price collapses. Under the SSM, developing countries can impose a safeguard in the form

of additional import duties if imports for any agricultural product exceed trigger levels. A price-based and
a volume-based SSM shall be available.

As regards the volume-based SSM, it shall be applied on the basis of a rolling average of imports in the
preceding three-year period (hereafter “base imports™).

The volume-based SSM may be maintained for a maximum period of 12 months from the initial
invocation of the measure, unless a seasonal product is involved, in which case the period would be
6 months. No product shall be subject to the volume-based SSM consecutively for more than two periods
and where such consecutive application has occurred this may not be resorted to again before the elapse of
a further two consecutive periods

15. VOLUME-BASED SSM NEGOTIATIONS

The starting point is the average annual volume of imports over the preceding three years. (If the current
year is 2023, the safeguard would be triggered if imports increased by a certain amount compared to the
average for 2020-22). The triggers are described as percentages of the base, so a trigger of 110% is a rise
of 10%. The size of the safeguard tariff increase is the “remedy’ and depends on the trigger.





[image: image19.png]Developed countries: the starting point for negotiations is a volume-trigger of 40% and a remedy of 25%
or 25 percentage points, whichever is greater.

Developing countries: the starting point for negotiations is a volume-trigger of 10% and a remedy of 40%
or 40 percentage points, whichever is greater.

16. PRICE-BASED SSM NEGOTIATIONS

Price falls: the starting point is the average monthly import price over the previous three years—that is,
before the current year. Price trigger: if the price of a shipment is 15% or more below that reference (85%
of the reference average), then the tariff can be imposed on that shipment—shipment by shipment. Prices
for preferential trade cannot be used. The tariff increase cannot be more than 85% of the gap between the
price of shipment and the trigger price.

SSM normally cannot be used if the import volume is “manifestly declining” or is a “manifestly
negligible” amount that cannot undermine the domestic price.

Developed countries: the starting point for negotiations is a price-trigger of 15% or more below that
reference and a remedy of not more than 85% of the gap between the price of the shipment and the trigger
price.

Developing countries: the starting point for negotiations is a price-trigger of 10% or more below that
reference and a remedy of not more than 100% of the gap between the price of the shipment and the trigger
price.
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AGRICULTURAIL PRODUCTS: BASIC DATA

This Section presents vital statistical trade information on agricultural products required for

calculations relating to bilateral and multilateral trade negotiations.
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Chart 2: Domestic Support and Export Subsidies
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AGRICULTURAL PRODUCTS: IMPORTS UNDER TARIFF QUOTAS

Tariff quota is any trade preference limited by volume and not necessarily restricted to any particular
supplier. This covers the four main sub-categories of tariff quota: Current Access, Minimum Access,
unilateral and bilateral/plurilateral. In all cases, imports within the quota are charged lower tariffs than
imports outside the quota. We assume all in-quota rates to be 10% or less.

o Current access quotas are quotas opened before the Uruguay Round, often with country specific
allocations. These were bound in schedules as part of the Uruguay Round.

e Minimum access quotas are quotas that were created as a result of the Uruguay Round. Where imports did
not take place or were minimal during the base period (1986-88), minimum access quotas were created,
starting at 3 per cent and rising to 5 per cent of domestic demand. Normally, these quotas are allocated on an
MFEN basis, often by simply leaving them open to all supplying countries.

e Unilateral quotas are opened by importing countries on their own initiative and responsibility. They are
not bound and the in-quota tariff and quantity are up to the importer. Such quotas do have to comply with
Article XIIT of GATT and the import licensing Agreement.

e Bilateral/plurilateral quotas are the result of trade agreements between two or more Members. There may
be some overlap between these quotas and current access quotas.

An important focus in the negotiations would be to find an acceptable compromise to open up market
access. Bringing tariffs down and/or automatic expansion of tariff quotas could generate enough trade to
significantly improve market access

NEPTUNIA
(see Table 9 for data)
Cereals: Allocation is open to all supplying countries. Department of Agriculture is responsible for

allocation of licences or of access to quotas to importers. Applicants must have record of at
least 15'000 MT of annual import/export of cercals during the last 3 years, as well as
contract-based import records during the same period. Applicants must be corporations
which were established in Neptunia and have at least Neptunian dollars one million of owned
capital.

Dairy products: Allocation is open to all supplying countries. Department of Agriculture is responsible for
allocation of licences or of access to quotas to importers. The quota is allocated taking
account of the factors such as annual production of the end products and amount of
usage/stock in the previous year and planned annual usage in the current year. Allocations
are made up to a maximum of 6 times a fiscal year, and are valid until the end of that year.
Quantity that is returned without using is added to the quantity that is not allocated and
redistributed. Applicants who wish to obtain allocations twice or more a fiscal year shall
submit a document stating the reason for their need to do so.





[image: image24.png]JUFIST AN
(see Table 9 for data)

Coffee. Tea, Beverages: Allocation is open to all supplying countries. Access to quota is given to

Tobacco:

Cereals:

Dairy products:

importers with Approved Permits issued by the Department of Agriculture. An applicant for
an Approved Permit must own a coffec powder factory and must be involved in coffec
powder manufacturing. The quota allocated to every individual is for 3 months dependent
upon the amount processed in the preceding 3 months. Each quota is only valid for a
duration of 3 months. There is no limit to the period of validity of an Approved Permit.

Allocation is open to all supplying countries. The Department of Agriculture regulates the
issuance of Approved Permits. Approved and import permit issued is valid only for one year.

Allocation is open to all supplying countries. Imports are subject to import licences issued
by the Department of International Trade. Import licence issued is valid for 3 months
effective from date issued.

Allocation is open to all supplying countries but subject to import protocol based on sanitary
and phytosanitary requirements. Approved and import permit issued to importers is valid
only for one month effective from the date issued.

PLUTONA
(see Table 9 for data)

Meat: Allocation is open to all supplying countries.
Cereals: Allocation is open to all supplying countries.
Dairy products: Allocation is open to all supplying countries.
Vegetable oils & oilseeds: Allocation is open to all supplying countries.
ELARA
(see Table 9 for data)
Cereals: Allocation is open to all supplying countries.
Vegetable oils & oilseeds: Allocation is open to all supplying countries.
VENUSIA
(see Table 9 for data)
Meat: Allocation is open to all supplying countries.
Beverages & tobacco: Allocation is open to all supplying countries.
Dairy products: Allocation is open to all supplying countries.
Vegetable oils & oilseeds: Allocation is open to all supplying countries.
HIMALIA
(see Table 9 for data)

Allocation is open to all supplying countries.
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SIMULATIONS EXERCISE FOR AGRICULTURAIL PRODUCTS

Agricultural Products: Results of Negotiations

Negotiating parties begin bilateral and multilateral negotiations on agricultural products aimed at
substantial improvements in market access, reductions of, with a view to phasing out, all forms of export
subsidies, and substantial reductions in trade-distorting domestic support. It is further agreed that special and

differential treatment for developing countries would be an integral part of the negotiations.

Ministers also confirm that non-trade concerns ¢.g. food security, rural development and protection of

the environment shall be taken into account in the negotiations.
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DATA FOR THE EVALUATION
Tariff Schedules: Commitments, Ad valorem or Specific

PLUTONA
Country /Product Imports Initial Tariff Unit Value Advalorem Tariff Final
Sm) (S:or AV %) of imports equivalent=|'reduction | Tariff
(Ave: 92-94) [ [S 7 unit value of (%) (%)
imports]*100
(%)

Apples, fresh 337.548 | 11.2%+ $1t 301 622 ? ?
Apricots 43965 | 20%-+ $/t 288 1134 ? ?
Avocados 7342 5.1% 2 2
Bananas, plantains 5.423 S/t 861 484 ? 2
Brazil nuts 4483 0% ? 2
Cashew nuts 248.484 0% ? 2
Cherries 539.603 | 25.6% +$/t54 1321 ? ?
Coconuts 14.54 0% ? 2
Cranberries 66.71 0.6% ? 2
Dates 14.192 7.7% ? ?
Figs 5.201 8.0% ? ?
Grapes 79734 | 17.6%+ $t122 | 1088 ? ?
Grapefruit 557.266 12.8% ? 7
Guavas, mangoes 207.556 0% [l ?
Lemons and limes 25385 6.4% + $/t 324 605 9 9
Melons, watermelons 297 .8% ? 2
Oranges 21842 | 256%+s155 | 479 ? ?
Papayas (papaws) 711 0% ? 2
Peaches 65.434 | 17.6%+ it 165 997 ? ?
Pears 202334 | 10.4%+ %1302 | 769 ? ?
Pineapples 64494 | 256%+%132 | 570 ? ?
Plums 11167 | 12%+$t 131 1245 ? ?
Raspberries and 85.85 20.8% + $/t 107 1292 ? ?
currants ) .

Strawberries 3351 | 256%+$ns4 | 1321 ? ?
Tangerines, mandarins 23.086 16% + $t 135 748 9 ?
Fruit-vegetable juices 21113 40% + $t 1853 1323 ? 2
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DATA FOR THE EVALUATION

Tariff Schedules: Commitments, Ad valorem or Specific

PLUTONA
Country /Product Imports Initial Tariff Unit Value Ad valorem Tariff Final
($m) (S or AV%) of imports equivalent=""| reduction | Tariff
(Ave 92.94) | [S/unitvalueof | (%) (%)
imports]*100
%)
Jams, fruit jellies 133.933 24% + S/t 201 1321 ? ?
Asparagus 616.099 17.6% ? ?
Aubergines (eggplants) 11111 12.8% ? ?
Beans 944.97 19.2% ? ?
Brussels sprouts 0.28 12.0% ? ?
Carrots 46.67 13.6% ? ?
Cauliflower, broccoli 32334 13.6% ? ?
Cucumbers 311143 | 16% + $/t 1469 1322 ? ?
Garlie 593.55 12.8% ? ?
Lentils 267.47 14.4% ? ?
Lettuce 2201 12.0% ? ?
Mushroom 18.4% + 1322 ? ?
484.844 $12810
Onions 410.1 16.0% ? ?
Other cabbages 28.85 12.0% ? ?
Peas 177.74 19.2% ? ?
Spinach 12.637 14.4% ? ?
Sweet com 576.94 | 5.1%+$/£120 1290 ? ?
Tomatoes 1180.21 | 14.4%+ 377 | 859 ? ?
Mixtures of vegetables 912.5 17.6% ? ?
Potatoes 125.83 17.6% ? ?
Tomato ketch-up 43.46 10.2% ? ?
Coffee 10.8% + 1843 2 2
834702 $/t 1423
Cocoa 731 9.6% ? ?
Chocolate 206.4 8% + $/t 530 1322 ? ?
Tea 620.3 6.5% ? ?
Beer (made from malt) 08.684 6.0% ? ?
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Tariff Schedules: Commitments, Ad valorem or Specific

PLUTONA
Country /Product Imports Initial Tariff Unit Value Ad valorem Tariff Final
($m) (S or AV%) of imports equivalent=""| reduction | Tariff
(Ave. 92.94) | [S/unitvalueof | (%) (%)
imports]*100
)
Mineral waters 12.65 0% ? ?
Non-alcoholic 278472 | 54%+st270 | 650 ? ?
everages e.g. fanta
Wine 1349.12 | 40%+ S/t 1794 1055 ? ?
Other beverages 1730.7 | 40%+ St 261 875 ? ?
Tobacco 349321 75.0% ? ?
Spices 649.2 12.5% ? ?
Barley 4.95 §/t 240 258 ? ?
Buckwheat 45.391 19.2% ? ?
Maize (corn) 1186.95 $/t 219 230 ? ?
Millet 119.12 29.0% ? ?
Oats 433 $/231 203 ? ?
Rice 2476.19 $/t 527 575 ? ?
Rye 1.265 $/ 213 191 ? ?
Sorghum 5562.52 $/t 119 125 ? ?
Wheat 22093 $/t 222 242 ? ?
Other cereals 79.803 $/t 219 245 ? ?
Biscuits 65.622 24.2% ? ?
Bread 4033 | 4.5%+$/1766 687 ? ?
Couscous 8748 | 7.7%+$/1312 638 ? ?
Pasta, spaghetti 289 $/t 688 688 ? ?
Pastry cakes 13.77 24.2% ? ?
Malt 180.3 32.6% ? ?
Other cereal preps 114.45 93.0% ? ?
Cassava (manioc) 7701 17.5% ? ?
Sweet potatoes 171.41 11.8% ? ?
Starches 111.42 413% ? ?
Milk and cream 185.88 $/t 2330 1236 ? ?
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Tariff Schedules: Commitments, Ad valorem or Specific

PLUTONA
Country /Product Imports Initial Tariff Unit Value Ad valorem Tariff Final
($m) (S or AV%) of imports equivalent=""| reduction | Tariff
(Ave: 92-94) [ ' [S / unit value of (%) (%)
imports]*100
(%)

Butter 222.863 $/t 2930 1236 ? ?
Cheese §2.47 $/t 2800 1236 ? ?
Eges 410.705 $/t 1802 1236 ? ?
Margarine 3934 | 8.3%+$/t360 930 ? ?
Honey 352 17.3% ? ?
Sugar 915 16% + $/t 642 548 ? ?
Cotton 480.604 0% ? ?
Cut flowers 401.417 12% ? ?
Natural rubber 5666 299 ? )
Raw silk 154.55 0% ? ?
Wood 3576.75 7.0% ? ?
Castor oilseeds 0.553 0% ? 2
Copra 0.662 0% ? ?
Cottonseeds 30.384 0% 2 2
Groundnuts (peanuts) 708.61 12.8% 9 ?
Linseeds 155.426 0% ? ?
Olives 7.395 12.8% ? ?
Palm nuts and kernels 7302 0% ? 2
Poppy seeds 6.22 0% 2 2
Rapeseeds (mustard) 45071 0% ? 2
Sesame seeds 613.633 0% ? 2
Soybeans 6126.5 20.8% ? ?
Sunflower (safflower) ? 2
seods 800.3 0%

Other oilseeds or ? )
oleaginous fruits 289.9 0%

Castor oil 765.47 519 ? 2
Coconut oil 106.968 12.8% ? ?
Cottonseeds oil 7748 9.6% 9 2
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Tariff Schedules: Commitments, Ad valorem or Specific

PLUTONA
Country /Product Imports Initial Tariff Unit Value Ad valorem Tariff Final
($m) (S or AV%) of imports equivalent=""| reduction | Tariff
(Ave. 92-94) | [S / unit value of (%o) (%o)
imports]*100
: (%)

Groundnuts oil 326.71 9.6% ? ?
Linseeds oil 35.043 9.6% ? ?
Maize oil 158.864 $t 113 1765 ? ?
Olives oil 27.003 $/t 2030 1796 ? ?
Palm oil 5547.8 12.8% ? ?
Palm kernel oil 343.4 12.8% ? ?
Rapeseeds oil 572.55 9.6% ? ?
Sesame oil 21.974 9.6% ? ?
Soybeans oil 6600 9.6% ? ?
Sunflower seeds oil 67.974 9.6% ? ?
Sausages 11.952 $/t 1891 1949 ? ?
Meat of bovine 15.4% + 1952 ? ?
animals 41242 $/t 3841
Meat of poultry 412.94 $/t 1624 1745 ? ?
Meat of sheep and 12.8% + 1952 ? ?
goats 41.931 $/3947
Meat of swine 499 505 $/t 1914 1952 ? ?
Live bovine animals Loll 10.2% + 1952 ? ?

) $11179
Live poultry 27.243 $t 437 1338 ? ?
Live sheep and goats 1.333 $/t 1019 1938 ? ?
Live swine 1.493 $/t 522 1952 ? ?
Hides and skins 798 0% ? ?

? ?

Totalimports T4'327 | Trade weighted average tariff =

S = specific duty; AV% = Ad valorem duty (%)
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PERIOD OF IMPLEMENTATION

For Developed Countries
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撰寫談判立場
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模擬雙邊談判
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與Dickson教授及WTO秘書處官員合影
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逹成D.教授所定模擬多邊談判指令
( ITD係2000年由聯合國貿易暨發展委員會（United Nations Conference on Trade and Development,簡稱UNCTAD)與泰國政府，透過公私部門捐助成立信託基金的運作方式，共同設立於曼谷朱拉隆功大學（Chulalongkorn University）校內的非營利獨立機構。該機構設立的宗旨，在於協助亞洲地區國家，提昇並建構其面對區域與全球經貿議題的談判能力，進而提升能力與國際社會正面接軌。
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