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Type of venues used for international association meetings
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Average length of meetings

/ Year Average length (in days)\
63-67 6,3 n
68-72 5,8
73-77 5,7
78-82 5.3
83-87 5,1
88-92 4,9
93-97 4,6
98-02 4,3
03-07 3,9
N\ 08-12 3,8 A

Average registration fee & total expenditure (USD) per delegate per day

(" Year Average fee per delegate per day Average expenditure per delegate per day 7\
93-97 97 440
98-02 105 479
03-07 130 593
08-12 149 678
1
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Friday 1 November

whole day Transfers from airport to official hotels
13.00-18.00 Registration

Saturday 2 November

(" whole day Transfers from airport to official hotels 7\
08.30-18.00 Registration
09.00-12.00 Optional City Tour
14.00-17.00 Optional City Tour
14.30-17.30 First Time Attendee Introduction Programme
17.30-19.00 ICCA Board of Directors Welcome Drinks for First Time Attendees
\ 17.30-19.00 Accompanying Guests Welcome Reception 2

Sunday 3 November

/" whole day Transfers from airport to official hotels w
08.30-18.00 Registration
09.00-10.00 Congress Opening
10.00-10.30 Networking Break
10.30-11.30 Sector Meetings — internal matters
11.30-11.45 Short Break
11.45-12.45 Sector Education / Business Exchange
12.45-14.15 Lunch
14.15-15,15 Sector Education / Business Exchange
15.15-15-45 Networking Break
15.45-16.45 Chapter Meetings
16.45-17.00 Short Break
17.00-18.15 General Assembly
18.30 Transfers from Centre to Welcome Reception
19.00-22.00 Welcome Reception
k from 21.00 Transfers to Official Hotels Y,
Monday 4 November
" 07.00-08.00 Taichi Class i)
08.30-17.30 Registration
09.15-10.30 Monday Morning Wake-up Call!
10.30-11.00 Networking Break
11.00-12.30 Education Sessions
12.30-14.00 Lunch
14.00-15.30 Education Sessions
15.30-16.00 Networking Break
15.30-17.30 Outside the Box session
16.00-17.30 Education / Fringe Meetings / Business Exchange
18.30 Transfers from Official Hotels to Beijing CAT night
19.00-23.00 Beijing CAT night
\_ from 21.00 Transfers to Official Hotels %)




Tuesday 5 November

(" 07.00-08.00 Taichi Class
08.30-17.30 Registration
09.00-10.30 Best Marketing Award 2013
10.30-11.00 Networking Break
11.00-12.30 Education Sessions
12.30-14.00 Lunch
14.00-15.30 Education Sessions
15.30-16.00 Networking Break
16.00-17.30 Education Sessions
19.00 Transfers from Official Hotels to Gala Dinner
19.30-23.30 Gala Dinner

\ from 22.00 Transfers to Official Hotels

Wednesday 6 November

(" 07.00-08.00 Taichi Class )
09.00-16.00 Registration
09.15-10.15 Copenhagen Lecture
10.15-10.30 Short Break
10.30-11.15 Education Sessions
11.15-11.45 Networking Break
11.45-12.30 Education Sessions
12.30-14.00 Lunch
14.00-15.30 Education Sessions
15.30-16.00 Networking Break
16.00-17.00 Closing Session
. 17.00-18.00 Next Destination Reception - Antalya, Turkey 2014 _)
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Continued from - Vote rejects the
need for ethics code but members
say guidance needed

transparent? It was close,
with 58 per cent voting yes.

When it came to whether
contracts  should override
ethics there was a roar of
protest from the Yangtse River
Hall. Contracts should be
based on ethics anyway, was
the consensus. Should ethics
vary from country to country?
Yes, said 38 percent with
42 per cent against. It was a
close-run thing.

And when we shout
‘unethical’, do we mean
unfair? Forty-eight per cent
said yes and 42 per cent
no. And that kiss from Kitty
Wong? “Trust with a client
is the key to everything.
Faimess and transparency
with me are very personal
feelings, not written in an
ethical code of conduct.”

Peace dividend comes in meetings

and touris_'m for Tgi!van

Free to travel: a delegation from Taiwan gives ICCA the thumbs up

The new relationship between
Taiwan and Mainland China
is paying a trade dividend

in meetings and incentives.
There are already 1.7 million

visitors from China to Taiwan
and six million in the opposite
direction, assisted by an
amazing 616 direct weekly
flights between the two

Continued from - Champagne

for loyal long servers

Exhibition Centre, Australia;
Palace of Culture & Science,
Poland; Coex Convention &
Exhibition Center, Republic
of Korea; Greater Boston
Convention &  Visitors
Bureau, U.S.A.

30 years: Nice Acropolis
Convention &  Exhibition
Centre, France; Fira
Barcelona, Spain; Havana
International Conference
Center, Cuba;  Ministry
of Tourism  Government
of India, India; NH
Leeuwenhorst  Conference
Centre, Netherlands; Hiscox
Event Insurance, United
Kingdom; Austrian Airlines
AG, Austria.

Pablo takes Latin
America chair

Only one contested board
election took place at this year's
ICCA Congress and Pablo
Sismanian was elected as the
Latin American representative.
Those re-elected without
opposition were: Ulrike von
Arnold, Richard Reasons,
Daniel Palomo, Edward Hollo.

Korea targets UK and Scandinavia with
‘strategic appointment’

Anne Ridyard

The Korea MICE Bureau arm of
the Korea Tourism Organisation
(KTO) has appointed UK-based

Moulden Marketing as their sales

and marketing representatives in
UK & Scandinavia.

Moulden will provide
event planners at every level
with a help desk, as well as

providing marketing and brand
development. Mr C.H, Cha,
Director KTO, said the move
was strategic.

“Our partnership with Moulden
Marketing aims to create a
specialist MICE market base in
the UK & Scandinavia,” he said.
"Their deep understanding of the
industry and long established
strength of relationships will
greatly assist in this next stage in
our development: to help provide
event planners with a convenient
service to assist them in delivering
successful events in Korea.”

countries! Most of these flights
are charters but the numbers
are still growing.

Walter Yeh, executive
vice-president of Taiwan and
managing director of Meet
Taiwan, says he expects
150-plus meetings and
incentive groups to arrive from
China in 2014 with a steady
rise in association meetings as
their bids gain traction.

He said: “ICCA is our
most important partner in
building our presence in the
international congress market.
This year we have brought
15 people from Taiwan as
delegates to the conference
because we benefit a lot from
the education provided. We
also get business opportunities
and we wark very closely with
ICCA to improve our bidding
procedures and it has paid
off for us.”

Joint bid secures six-year rotation deal

The European Society

of Gastroenterology will
alternate its annual congress
between Vienna and
Barcelona until 2019.

A joint bid from the two
cities won the five-day United
European Gastroenterology —
known as UEG Week — which
attracts around 14,000
delegates each year.

Doris Mostl, executive
director of United European
Gastroenterology, said: “The
professional quality of the
offers from both Vienna
and Barcelona, the many
years of experience of both
cities and their convention
centres, Austria Center Vienna
and Fira de Barcelona, as
well as their international

excellent reputations met our
requirements best.”

In 2014, UEG Week will
take place in Vienna (18-22
October, Austria Center
Vienna), in 2015 at Fira de
Barcelona (24-28 October).
The event will then continue
to be held in Vienna in 'even’
years, and in Barcelona in
‘odd’ years.
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