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	CANADIAN INTERNATIONAL TRADE TRIBUNAL
PRODUCER’S QUESTIONNAIRE
CERTAIN STAINLESS STEEL WIRE
PUBLIC INTEREST INQUIRY NO.: PB-2004-002

	


The information requested in this questionnaire is for use by the Canadian International Trade Tribunal in connection with its inquiry respecting cold drawn and annealed stainless steel round wire, up to and including 0.300 inches (7.62 mm) in maximum solid cross‑sectional dimension (stainless steel wire), originating in or exported from the Republic of Korea, Switzerland and the United States, excluding the products listed in the findings, and the subsidizing of the aforementioned product originating in or exported from India, excluding the products listed in the findings. The information is needed to supplement data available from other sources and is requested pursuant to subsection 17(2) of the Canadian International Trade Tribunal Act.

As a producer of the products in question, you are required to complete this questionnaire and return it to the Secretary, Canadian International Trade Tribunal, Standard Life Centre, 333 Laurier Avenue West, 15th Floor, Ottawa, Ontario K1A 0G7, fax No. (613) 990‑2439. Please ensure that the completed questionnaire is returned to the Secretary no later than November 29, 2004.

In conducting this inquiry, the Tribunal is required to gather the best possible evidence. In order to obtain such evidence, the Tribunal can, where necessary, subpoena witnesses and require the production of documents. It is in your interest to ensure that your response to this questionnaire is accurate, complete and returned to the Tribunal on time.
Information that is confidential in nature will be treated in accordance with sections 43 to 49 of the Canadian International Trade Tribunal Act, which require that it shall not be made public in such a manner as to be available for the use of any business competitor or rival of the reporting person, firm or corporation.

GENERAL INSTRUCTIONS

1. This questionnaire is divided into two parts.

PART I
—
deals with information that is public in nature. Any request to treat this information as confidential must be fully justified in writing.

PART II
—
deals with information that is confidential in nature and that will not be made public in such a manner as to be available for the use of any business competitor or rival of the reporting person, firm or corporation.

	LIST OF TOPICS IN PART II

	Impact of Antidumping and Countervailing Duties

Forecasts

Capacity

Sales
	Pricing

Financial

Schedules

	
	


2. Please complete questions 2-14 separately for each of the following types of stainless steel wire used by your firm:

· Belting Wire

· Cold Heading and Forming Wire

· Welding Wire

· Other Stainless Steel Wire Covered by the Findings

For example, if you produce both belting wire and welding wire please complete questions 2-14 once for belting wire and once for welding wire.

3. If the answer to any question is “none,” “not applicable” or “not available,” please indicate which of these situations applies rather than leave the space blank.

4. Please return a hard copy of the completed questionnaire to the Tribunal together with an electronic version on diskette. If possible, please prepare the information requested in the attached schedules using Excel spreadsheets.

5. All information is requested on a calendar year basis. Where adjustments are required to comply with our request, please identify the adjustments and give a full explanation of how they were made.

6. If the information requested is not readily available from your records in exactly the form requested, please furnish prepared estimates, with a full explanation of the methodology used to prepare these estimates.

7. Necessary comments or explanations with respect to any question should be made in the space provided or on separate sheets, and attached to the questionnaire.

8. Please return the completed questionnaire to the Tribunal (remove instruction pages before mailing).

9. Any questions relating to this questionnaire should be directed to Éric Futin at (613) 990-8716 or Shawn Jeffrey at (613) 990-2420.

PRODUCT DEFINITION

The goods subject to this inquiry are defined as: 

Cold drawn and annealed stainless steel round wire, up to and including 0.300 inches (7.62 mm) in maximum solid cross-sectional dimension (stainless steel wire), originating in or exported from the Republic of Korea, Switzerland and the United States, excluding the products listed below, and the subsidizing of the aforementioned product originating in or exported from India, excluding the products listed below.

PRODUCTS EXCLUDED FROM THE INJURY FINDINGS

· Nickel-coated stainless steel wire.

· Copper-coated stainless steel wire.

· Stainless steel wire for use in the manufacture of springs, per ASTM A313, matte finish, lubricant coated (all types), in all grades and in all diameters.

· Stainless steel wire in diameters of 0.032 inches (0.813 mm) and smaller.

· Stainless steel lashing wire.

· Type 27-7MO (trade name) stainless steel wire, also identified as UNS S31277, or equivalent.

· Types 302 and 430 stainless steel cold-heading wire for use in the manufacture of semi-tubular solid rivets.

· Types 308LHS, 309LHS, 387, 409CB and 430LCB stainless steel welding wire packaged in fibre-drum bulk packs, drum packs or barrel packs, known as “Tech Paks” or equivalent, in sizes of 250 lbs. (113.4 kg) or greater, for use in long-run welding applications.

· Type 439 titanium stabilized, solid stainless steel welding wire packaged in 500-lb. (226.8-kg) drums.

· Type A-286 stainless steel cold-heading wire, also identified as AISI No. 660, UNS K66286 DIN‑1.4980, with the following composition: 0.08% max. carbon, 2.00% max. manganese, 1.00% max. silicon, 0.025% max. phosphorous, 0.025% max. sulfur, 13.50/16.00% chromium, 24.00/27.00% nickel, 1.00/1.50% molybdenum, 0.50% max. copper, 1.00% max. cobalt, 0.35% max. aluminum, 1.90/2.35% max. titanium, 0.10/0.50% vanadium and 0.003/0.010% boron.

· Type A286/A286SF stainless steel cold-heading wire.

· Type XM-19 stainless steel wire, also identified as UNS S20910.

	CANADIAN INTERNATIONAL TRADE TRIBUNAL
PRODUCER’S QUESTIONNAIRE
CERTAIN STAINLESS STEEL WIRE
PUBLIC INTEREST INQUIRY NO.: PB-2004-002


PART I

PUBLIC INFORMATION

Note: Information requested in this part is public. 
1. Please provide your company’s name and the following certification:

A) Name (in English and in French, if applicable) and address of reporting company:

	

	

	

	

	

	
	
	

	E‑mail Address
	
	Web Site


B) The undersigned certifies that the information herein supplied is complete and correct to the best of his/her knowledge and belief.

	
	
	

	Date
	
	Signature of Authorized Official

	Telephone
	
	

	Fax
	
	Name and Title of Authorized Official

(Please print)


PART II

CONFIDENTIAL INFORMATION

Note: Information requested in this part is considered to be confidential in nature and will be treated as such, in accordance with sections 43 to 49 of the Canadian International Trade Tribunal Act. 
COMPANY NAME: 


Type of Stainless Steel Wire




Specify one of belting wire, cold heading and forming wire, welding wire and other wire.

IMPACT OF ANTIDUMPING AND COUNTERVAILING DUTIES

2. What effect have the imposition of antidumping and countervailing duties had on:

A) your firm’s sales of this type of stainless steel wire.

	

	

	

	

	


B) your firm’s employment in the manufacture of this type of stainless steel wire.

	

	

	

	

	


Type of Stainless Steel Wire



C) your firm’s investment in equipment and facilities for the manufacture of this type of stainless steel wire.

	

	

	

	

	


D) market conditions in general for this type of stainless steel wire.

	

	

	

	

	


FORECASTS

3. Please provide any company forecasts for sales, prices, costs, employment, investment and market conditions for this type of stainless steel wire for 2005 and 2006.

	

	

	

	

	

	

	

	


Type of Stainless Steel Wire



CAPACITY

4. Please complete Schedule I showing the practical capacity and utilization of your firm’s facilities employed in the production of this type of stainless steel wire and other products for the first nine months of 2004. 

“Practical Plant Capacity” is the greatest level of output from the machinery and equipment used in the production of stainless steel wire that your plants can achieve on a continuous basis within the framework of a realistic work pattern. Consideration should be given to the typical product mix, number of shifts per day, annual operating days, etc., experienced during the past five years.

“Other products” include the three other types of stainless steel wire covered by the findings and other products produced on common equipment.

5. Please report in Schedule II, for 2003 and the first nine months of 2004, the average delivery times for this type of stainless steel wire from the day on which an order was placed to the day of arrival at the customer’s facility. 

6. Please explain how your firm would meet a significant increase in demand for this type of stainless steel wire.

	

	

	

	

	


Type of Stainless Steel Wire



A) What are your firm’s policies on customer allocation for this type of stainless steel wire? 

	

	

	

	

	

	


B) Are any of your customers for this type of stainless steel wire currently on allocation? Please provide details.

	

	

	

	

	

	


C) Has your firm been unable to fill, i.e. meet the customer’s delivery time requirements, on any order for this type of stainless steel wire.

	

	

	

	

	

	


Type of Stainless Steel Wire



SALES

7. Please report, for 2003 and the first nine months of 2004, your firm’s sales of this type of domestically produced stainless steel wire for consumption in Canada excluding surcharges as shown in Schedule III.

8. Please report, for 2003 and the first nine months of 2004, your firm’s sales of domestically produced stainless steel wire for consumption in Canada including surcharges as shown in Schedule IV.

PRICING

10.
Please report all increases in base prices of stainless steel wire that your firm has made since January 1, 2004.

	

	

	

	

	

	

	


Type of Stainless Steel Wire



11.
Has your firm made any changes to its policies regarding pricing incentives for this type of stainless steel wire since the antidumping and countervailing duties were imposed and does it have any plans to change its policies regarding pricing incentives?

	

	

	

	

	

	

	


12.
What factors constrain your firm’s ability to increase the price of each type of stainless steel wire?

	

	

	

	

	

	

	


FINANCIAL

13.
Please complete the income statement for this type of stainless steel wire as shown in Schedule V for 2003 and the first nine months of 2004. The statement is to be prepared using a full absorption costing method, and results are to be shown separately for: 

· Stainless steel wire produced and sold domestically,

· Stainless steel wire produced domestically and exported, and

· Total operations

Type of Stainless Steel Wire



14. Please report your firm’s estimate of the impact on the unit cost of goods sold for 2003 for domestic sales of domestically produced stainless steel wire of this type for various volume increases as shown in Schedule VI. Please provide supporting documents for the estimates.

Schedule I
Type of Stainless Steel Wire



CAPACITY AND CAPACITY UTILIZATION FOR tHIS type of sTAINLESS sTEEL WIRE AND OTHER PRODUCTS

	
	
2004


	
	January - March
	April – June
	July - September

	Practical Plant Capacity (kg)
	
	
	

	Stainless Steel Wire
	

	

	


	Other Products Produced on Common Equipment1
	

	

	


	Total
	

	

	


	Utilization (kg)
	
	
	

	Stainless Steel Wire
	

	

	


	Other Products Produced on Common Equipment1
	

	

	


	Total
	

	

	


	Utilization Rate (%)
	
	
	

	Stainless Steel Wire
	

	

	


	Other Products Produced on Common Equipment1
	

	

	


	Total
	

	

	



Note:

1. Other products includes the three other types of stainless steel wire covered by the findings and other products produced on common equipment.

Schedule II
Type of Stainless Steel Wire



Average Delivery times from the day on which an order was placed to the day of arrival at the customer’s facility FOR THIS TYPE OF STAINLESS STEEL WIRE

(average number of days)

	
	2003
	
2004


	
	
	January - March
	April – June
	July - September

	Goods in Stock
	

	

	

	


	Goods Need to be Produced
	

	

	

	



Schedule III
Type of Stainless Steel Wire



SALES OF THIS TYPE OF STAINLESS STEEL WIRE DOMESTICALLY PRODUCED FOR DOMESTIC CONSUMPTION EXCLUDING SURCHARGES

	
	2003
	
2004


	
	
	January - March
	April – June
	July - September

	Volume (kg)
	

	

	

	


	Net Selling Value Excluding Surcharges1 ($)
	

	

	

	


	Unit Value Excluding Surcharges2 ($/kg)
	

	

	

	


	Delivery Costs3 (%)
	

	

	

	



Notes:

2. The net selling value excluding surcharges is net of cash, quantity or deferred discounts, allowances and taxes. However, it includes delivery costs (freight, handling and insurance) from the point of direct shipment in Canada paid by your firm when included in the selling price.

3. The unit value excluding surcharges is equal to the net selling value excluding surcharges divided by the volume.

4. The amount of delivery costs should be expressed as a percentage of the net selling value excluding surcharges. Delivery costs include freight, handling and insurance for the transportation of the goods from the point of direct shipment in Canada paid by your firm when included in the selling price.

Schedule IV
Type of Stainless Steel Wire



SALES OF THIS TYPE OF STAINLESS STEEL WIRE DOMESTICALLY PRODUCED FOR DOMESTIC CONSUMPTION INCLUDING SURCHARGES

	
	2003
	
2004


	
	
	January - March
	April – June
	July - September

	Volume (kg)
	

	

	

	


	Net Selling Value Including Surcharges1 ($)
	

	

	

	


	Unit Value Including Surcharges2 ($/kg)
	

	

	

	


	Delivery Costs3 (%)
	

	

	

	



Notes:

5. The net selling value including surcharges is net of cash, quantity or deferred discounts, allowances and taxes. However, it includes delivery costs (freight, handling and insurance) from the point of direct shipment in Canada paid by your firm when included in the selling price. It includes surcharges.

6. The unit value including surcharge is equal to the net selling value including surcharges divided by the volume.

7. The amount of delivery costs should be expressed as a percentage of the net selling value including surcharges. Delivery costs include freight, handling and insurance for the transportation of the goods from the point of direct shipment in Canada paid by your firm when included in the selling price.

Schedule V
Type of Stainless Steel Wire



INCOME STATEMENT FOR THIS TYPE OF STAINLESS STEEL WIRE AND ALL PRODUCTS

($)

	
	
2003


	
	
January to March

	
April to June

	
July to September

	
October to December


	
	DC
	E
	T
	DC
	E
	T
	DC
	E
	T
	DC
	E
	T

	Volume of Sales (kg)
	

	

	

	

	

	

	

	

	

	

	

	


	
Gross Sales
	

	

	

	

	

	

	

	

	

	

	

	


	
Discounts, etc.
	

	

	

	

	

	

	

	

	

	

	

	


	
Net Sales
	

	

	

	

	

	

	

	

	

	

	

	


	Cost of Goods Sold:
	
	
	
	
	
	
	
	
	
	
	
	

	
Direct Materials Used
	

	

	

	

	

	

	

	

	

	

	

	


	
Direct Labour
	

	

	

	

	

	

	

	

	

	

	

	


	
Other Manufacturing Costs
	

	

	

	

	

	

	

	

	

	

	

	


	Cost of Goods Sold
	

	

	

	

	

	

	

	

	

	

	

	


	Gross Margin
	

	

	

	

	

	

	

	

	

	

	

	


	General, Selling and Administrative Expenses
	

	

	

	

	

	

	

	

	

	

	

	


	Financial Expenses
	

	

	

	

	

	

	

	

	

	

	

	


	Operating Income
	

	

	

	

	

	

	

	

	

	

	

	



DC
-
Stainless steel wire sold from domestic production for domestic consumption.

E
-
Stainless steel wire sold from domestic production for export.

T
-
Total results for all products sold by your company, including, but not limited to stainless steel wire.

Notes:
8. Please attach working papers and supporting source documents (or summary reports) used in the preparation of the results for domestic and export sales. Please indicate on the completed schedule that the income statement is prepared using a full absorption costing method and also indicate whether the company regularly uses full absorption costing in reporting its financial results.

Schedule V (continued)

Type of Stainless Steel Wire



INCOME STATEMENT FOR THIS TYPE OF STAINLESS STEEL WIRE AND ALL PRODUCTS

($)

	
	
2004


	
	
January to March 

	
April to June

	
July to September


	
	DC
	E
	T
	DC
	E
	T
	DC
	E
	T

	Volume of Sales (kg)
	

	

	

	

	

	

	

	

	


	
Gross Sales
	

	

	

	

	

	

	

	

	


	
Discounts, etc.
	

	

	

	

	

	

	

	

	


	
Net Sales
	

	

	

	

	

	

	

	

	


	Cost of Goods Sold:
	
	
	
	
	
	
	
	
	

	
Direct Materials Used
	

	

	

	

	

	

	

	

	


	
Direct Labour
	

	

	

	

	

	

	

	

	


	
Other Manufacturing Costs
	

	

	

	

	

	

	

	

	


	Cost of Goods Sold
	

	

	

	

	

	

	

	

	


	Gross Margin
	

	

	

	

	

	

	

	

	


	General, Selling and Administrative Expenses
	

	

	

	

	

	

	

	

	


	Financial Expenses
	

	

	

	

	

	

	

	

	


	Operating Income
	

	

	

	

	

	

	

	

	


	
	
	
	
	
	
	
	
	
	


DC
-
Stainless steel wire sold from domestic production for domestic consumption.

E
-
Stainless steel wire sold from domestic production for export.

T
-
Total results for all products sold by your company, including, but not limited to stainless steel wire.

Notes:
1. Please attach working papers and supporting source documents (or summary reports) used in the preparation of the results for domestic and export sales. Please indicate on the completed schedule that the income statement is prepared using a full absorption costing method and also indicate whether the company regularly uses full absorption costing in reporting its financial results.

Schedule VI
Type of Stainless Steel Wire



ESTIMATED IMPACT OF VOLUME INCREASES ON 2003 UNIT COST OF GOODS SOLD FOR THIS TYPE OF STAINLESS STEEL WIRE FOR DOMESTIC CONSUMPTION
($/kg)

	
	 
	Direct Materials Used
	Direct Labour
	Other Manufacturing Costs

	1.
	Actual Unit Cost in 2003 (as derived from Schedule IV)
	

	

	


	2.
	With 10 percent increase in volume
	

	

	


	3.
	With 20 percent increase in volume
	

	

	


	4.
	With 30 percent increase in volume
	

	

	


	5.
	With 40 percent increase in volume
	

	

	


	6.
	With 50 percent increase in volume
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